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= Bell Stands 
Up for W. Va. Law 


on Countersignature 


Gives Stout Reply to 
Complaint of Big City 
Men on Divvying 


Frank R. Bell of Charleston, vet- 
eran former president of N.A.1LA., 
spoke up boldly for restrictive counter- 
signature legislation, such as is found 
in West Virginia, and answering the 
chorus of big city agents that deplore 
the necessity of splitting commissions 
with resident agents. Mr. Bell spoke 
his mind in addressing the convention 
of West Virginia Assn. of Insurance 
Agents at White Sulphur Springs. 

One of his main points was that the 
metropolitan agents who are so of- 
fended by the necessity of splitting 
with their country cousins are them- 
selves the beneficiaries of similar div- 
vying regulations in the form of local 
board rules. The West Virginia counter- 
signature law requiring the 50% split 
was amended this year to include cas- 
ualty. It has been applicable to fire 
lines for some years. 

Mr. Bell expressed the belief that the 
law would not have been passed if it 
weren’t that some of the big city agents 
organized a “high powered lobby and 
from the beginning proceeded to punch 
below the belt.” 

Criticism of the idea of a 50% di- 
vision for the countersigning agent 
who performs no service on the risk, 
emanates from the large metropolitan 
insurance centers, Mr. Bell said, and 
these same critics “have their respec- 
tive territory bottled up through local 
board rulings calling for a similar di- 
vision of countersigning commissions.” 

The same critics, he said, handle a 
West Virginia line on which the com- 
mission is $10,000 and they insist that 
the insurer line up a countersigning 
agent who will do the trick for $50. 
Just such a case happened in his of- 
fice this year, Mr. Bell said. 


The speaker went on to say that he 





would consider a change that would 
be fair and equitable to both sides, if 
the metropolitan agents would be will- 
ing to change their rules. On the score 
of service, Mr. Bell said that many of 
the contracts need no service, foreign 
or local. Nevertheless, as long as the 
Coverage is in local territory, the local 
agent is entitled to a reasonable portion 
of the countersigning commission. The 
agent from the hinterland with a cus- 
tomer operating in a foreign field, 
should be willing to make a generous 
Split with the city broker. 

Mr. Bell, for purposes of analogy, 
told how law firms operate away from 
their home base and split the fee. He 
said that 10 times as much foreign bus- 
iness is captured by big town brokers 
as big town business is captured by 
Small town agents, and told what 


would happen to “us country boys” in 
Placing insurance in a number of the 
(CONTINUED ON PAGE 20) 








Committee Approach to Problems Stressed 
at West Virginia Agents’ Annual Meeting 


Progress in the development of a 
broad free market for insurance may 
be slower, but it is surer under a sys- 
tem of group recommendations by 
many companies through advisory 
committees to legalized rating bureaus 
than by individualistic action by indi- 
vidual companies, it was contended by 
President H. B. Collamore of National 
Fire in addressing the convention of 
West Virginia Assn. of Insurance 
Agents at White Sulphur Springs. 

Individualistic action, he said, has 
the obvious advantage of originality, 
immediate action and individual com- 
pany competitive advantage with a 
new form or new rate, usually a lower 
rate. The cost of these advantages con- 
sists of an absence of seasoning and 
testing of new ideas by conference 
among various experienced company 
managements. The originating com- 
pany, of course, obtains for itself a de- 
sirable exclusive facility or service 
and the agent cannot get it elsewhere, 
at least for the time being. 

“How many agents”, he asked, “want 
an exclusive facility or service when 
by its very nature it is contrary to the 
development of an ever broader mar- 
ket of insurance for the agency?” He 
suggested that the value of an agency 
would be doubtful if the sale of the 
various lines of insurance were con- 
tingent on an exclusive facility of any 
one company. The value would be far 
less with a restricted market for the 
insurance of an agency as would be 
the case if most insurers took individ- 
ual action. The development of indi- 
vidual policies and actions often re- 
sults in cream-skimming the desirable 
business of an agent and thus upsetting 
his balance of business with his other 
companies, making the continuance of 
coverage for substandard risks even 
more difficult. 

The first and foremost advantage of 
group recommendations is that this is 
a manifestation of the intent of the 
companies to continue to provide a 
broad market for any type of policy, 
recognizing that more than one com- 
pany should be providing a facility 


for the agent and in the agent’s best 
interests. 

Group conference provides the acid 
test of the correctness of the contem- 
plated development in form, rate or 
practice. When a newer development 
meets this test, the result is the pro- 
mulgation of new methods, forms and 
rates by bureaus to provide a standard 
product at a standard price. This 
protects the agent against confusion 
on the score of what type of policy 
and what rate he should recommend at 
any given time and place. 

With a broad free market available 
to him the agent can concentrate on 
selling a standard brand of insurance. 
He can have confidence in the future 
of his renewals and the market for 
them and he doesn’t have a day to 
day existence of crisis and confusion 
resulting from individual promulgation 
of new forms at new rates by as many 
companies and the companies of his 
competitors. 

Standard practices give greater value 
to an agency. 

The disadvantage is the delay in de- 
velopment of new practices and pro- 
cedures but so far as the public is 
concerned, he asked, what does it 
matter whether the delay be in the 
committee conferences or in the adop- 
tion of an individually developed poli- 
cy by enough agents to sell and service 
it properly? 

The important thing about issuing a 
new policy or form is to gain accept- 
ance of it generally by enough agents 
to qualify it for durability. This has 
not been true in the past few years “in 
the rash of individual filings for spe- 
cial and exclusive householders forms,” 
he said. As each was introduced one 
after another by different companies, 
confusion among agents reached a 
point where they began to ask for 
mercy “and they wisely advocated uni- 
formity of the forms and policies to 
provide a stabilized market.” As an 
example he referred to the situation on 
the Pacific Coast where in California 
the agents had been subjected “to 

(CONTINUED ON PAGE 12) 





Late News 





Bulletins 





Carson New West Virginia President 

Newly elected officers of West Virginia Assn. of Insurance Agents are: R. E. 
Carson, Charleston, president; Marion Rede, Clarksburg, chairman executive 
commitee; Frank S. McIntosh, Huntington, national state director. Executive 


committee: Clyde E. Smith, Jr., 


Huntington; Don Levinson, Logan; Rosser 


Long, Fayettevile; Frank R. Bell, Jr., Charleston; W. F. Wyatts, Beckley; Noel 
Nuzum, Fairmont; S. P. Goodman, Williamson. C. T. McHenry is secretary. 


Ferguson and Tye N.A.I.A. Speakers 


Senator Homer Ferguson of Michigan will be the main speaker at the open- 
ing general session of the convention of National Assn. of Insurance Agents 


Sept. 28-Oct. 1, at Washington. 


Charles W. Tye, counsel of Royal-Liverpool, will give a discourse on tax 
matters affecting the agent as part of the agency management forum Sept. 29. 


e Stockholders of Excelsior have voted to issue 30,000 new shares of stock at 
$10. This will increase capital from $720,000 to $900,000 and provide $120,000 


for surplus. 


Discuss Ideas on 
Auto Competition 
With Producers 


Bureau Members’ Sentiment 
on Merit Rating Changes 
from Contra to Pro 


NEW YORK—At the National Bu- 
reau of Casualty Underwriters meeting 
here Thursday, the producers were 
scheduled to express their views on 
the proposals that have been made for 
meeting competition. This opportunity 
to interchange views was requested by 
Walter M. Sheldon, president of Na- 
tional Assn. of Insurance Agents, and 
Lyle McKown of Wirt Wilson & Co., 
Minneapolis, president of National 
Assn. of Casualty & Surety Agents. 
Representatives of National Assn. of 
Insurance Brokers also will be on hand. 


It seems doubtful that the bureau 
would have by this Thursday a finally 
agreed upon program to present for the 
producers’ reaction and comment. Last 
week the committee of seven that has 
been working night and day to whip 
into presentation form those ideas and 
projections that have been put for- 
ward by bureau leaders was enlarged 
to ten and given the task of preparing 
a proposal or proposals. There is the 
classification plan—the bureau has 
been studying and discussing two pro- 
jections here; the merit rating idea, 
which has gained a lot of headway in 
the last couple of weeks, and a pos- 
sible combination of the two in some 
agreeable pattern. 

It has been a bureau policy for some 
years to discuss in a general way prop- 
osed changes of major consequence 
with production forces to get the lat- 
ter’s ideas. The possibility was remote, 
however, that the subject of commis- 
sion rate would come up, even though 
it is one currently much in the minds 
of those who are trying to devise plans 
that will enable organization com- 
panies to meet the competition of other 
types of insurers. What the realists 
among organization companies have in 
mind, though it is not known whether 
this has been even discussed informal- 
ly, is the 15% that some of the non- 
organization agency companies are 
using in an effort to keep up with the 
competitive race. 


There has been a big swing in senti- 
ment toward some kind of merit rating 
for the private passenger automobile 
customers since the vigorous delinea- 
tion by the proponents of merit rating 
at the bureau meeting three weeks ago. 
The original vote on this issue, which 
was a clear majority against merit 
rating but a considerable distance from 
the 75% which it takes to pass a reso- 
lution, just about reversed itself at 
the meeting a week ago. 

There is some difference of opinion 
as to how quickly differences of opin- 
ion will be resolved within bureau 
ranks and a new program completed 
and launched. Some think this will be 
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in a couple of weeks, before Labor 
Day. Others, either more realistic or 
more anxious, think it cannot be com- 
pleted until after Labor Day. 

However, the sense of urgency now 
is pretty general. Companies are de- 
finitely feeling the loss of business. 
Some of the other insurers either have 
followed or plan to follow Fireman’s 
Fund’s lead in filing the non-bureau 
plan in Washington. They are restive. 
There is more than a little assessment 
of the idea of leaving the bureau and 
going it alone. 

One merit rating plan discussed was 
a 10% credit on renewal if insured had 
no accidents in a year; the regular 
price if he had one; a 50% surcharge 
if he had two and a 100% surcharge 
if he had three. Some think 50 and 
100% are pretty radical; others would 
be happy to see such surcharges drive 
insured who has accidents out of the 
bureau companies and somewhere alse 
for coverage, getting them off the bu- 
reau companies’ backs. One problem 
would be the flow of such risks to the 
assigned risk plans. 

The key problem with merit rating 
is to get enough premiums to pay 
losses and a profit, and at the same 
time give back something to the ac- 
cident free driver. The latter, how- 
ever, makes up by far the great ma- 
jority of drivers and there’s no fat in 
the rates. Yet merit rating, both for its 
effect on a company’s underwriting, 
its influence on safe driving, its ten- 
dency to keep good insured in a com- 
pany, appeals to many—if it can be 
made feasible. 

The preferred risk rating plan in 
New York has worked so far with 
what observers call indifferent suc- 
cess. It was introduced so that insured 
who had no accidents would pay less 
than the driver who did, though the 


accident free driver paid the going 
rate. The driver with two or more ac- 
cidents gets surcharged, and these sur- 
charges permit a slight reduction in 
the general rate level. But it is a slight 
reduction at best. Many oppose merit 
rating, believing that it will be neces- 
sary to build up the rate in order to 
give enough back to make the good 
driver feel good. 

Proponents say that the driver’s 
driving record can be used, but out- 
side of states which maintain a point 
system, as in Massachusetts, Connecti- 
cut and New Jersey, they say it is im- 
practical. Insured who has an accident 
seldom knows what disposition is made 
of a third party claim by the insurer, 
and this is especially true of PDL. 
Outside point system states the infor- 
mation would not be good. 

In Massachusetts the merit rating 
plan now is built into the law, though 
it will not start until 1956, after driv- 
ers have had two years to establish a 
record. The penalties there will be 
the same dollar wise across the state 
because merit rating is not a function 
of premium. The operating record on 
which the penalties will be based will 
be built up under a supposedly strictly 
enforced point system. 

One classification plan that has been 
discussed by bureau companies is to 
reduce rates 5% on present class 1, 
split up class 2 in order to recognize 
drivers under 25 who are married and 
have children and give something 
to the girl driver under 25 in the 
household, etc. This will leave class 3 
about what it is currently. The other 
program would set up four divisions, 
built largely around whether insured 
drives to work or not and how far. 
Neither proposal gives any considera- 
tion to the number of miles driven in 
a year. 
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Mutual Agents Line 
Up Features for 
Chicago Convention 


Some of the program details are an- 
nounced for the convention of National 
Assn. of Mutual 
Insurance Agents 
at the LaSalle Ho- 
tel, Chicago, Oct. 
12-14. The morn- 
ing of Oct. 13 will 
be concerned with 
traffic safety, with 
Ned H. Dearborn, 
president of Na- 
tional Safety 
Council, and 
Franklin Krem] of 
traffic institute of 
Northwestern U. 
in charge. 

Among the speakers will be Ralph 
W. Carney, vice-president of the Cole- 
man Co. of Wichita, Kan., and Dr. 
George S. Benson, president of Hard- 
ing college at Searcy, Ark., and 
founder of Freedom Forum, arid A. L. 
Kirkpatrick, manager of the U. S. 
Chamber of Commerce insurance de- 
partment. There will be a meeting of 
the advisory board Oct. 11, this con- 
sisting of presidents of the state asso- 
ciations. The directors will rneet that 
afternoon. 





A. L. Kirkpatrick 


New Official Lineup for 


George F. Brown & Sons 


George F. Brown & Sons, surplus 
line and excess line insurance agency 
in Chicago, has made important chang- 
es in its executive staff. 

George F. Brown, founder of the 
firm in 1916, was elected to the new- 
ly created post of chairman. Cameron 
Brown, previously executive vice- 
president, is now president and treas- 
urer. Park L. Brown, Louis W. Biegler, 
Alan J. Carey and Martin T. Archer 
were elected vice-presidents, and 
Baird Brown, secretary. 

Mr. Archer, vice-president in charge 
of the New York office, was elected 
to the board to fill a vacancy which 
was created by increasing the number 
of directors from eight to nine. He will 
continue to manage the affairs of the 
agency in New York and the East, a 
position he has held for three years. He 
joined the firm in 1949 and assumed 
charge about a year later. 

Geo. F. Brown Sons are one of the 
nation’s largest correspondents for 
London Lloyds. They also act as na- 
tionwide underwriting managers for 
Interstate Fire & Casualty of Illinois. 
Branches are at Phoenix, Denver, At- 
lanta and Lexington, Ky. 





Ariz. Committee Decides 


on Insurance Probe 


The Arizona senate banking and in- 
surance committee, following hearings 
at Phoenix, voted to conduct an in- 
vestigation of the insurance business 
and also voted to employ Robert D. 
Williams, Seattle lawyer, to draw up 
a proposed insurance code. Mr. Wil- 
liams was largely responsible for 
drawing up the state of Washington 
code and also that of Kentucky. 

The portion of the hearing that was 
devoted to life and A. & H. matters, de- 
veloped some blistering exchanges fea- 
turing Paul Roca, the attorney, who 
was author of a code bill that was in- 
troduced in the legislature in January 
and who has been charged with being 
biased in favor of the Arizona benefit 
associations. The row was just another 
phase of the running battle between 











the legal reserve life people and th 
domestic benefit associations that hay 
mushroomed and are the center 9 
controversy. The hearing on fire an 
casualty matters was subdued and un 
eventful. 

Observers believe that the insurance 
investigation will center pretty largel} 
on and perhaps be confined to thf 
points of issue between the legal re 
serve life insurance people and th¢ 
benefit association element. Senatoj 
— is chairman of the commit 
ee. 


Multiple Term W.C. 
Policy Goes Into Use 


New York Compensation Insuranc 
Rating Board and the state insurance 
superintendent have approved the lo 
term (up to three years) policy en 
dorsement for workmen’s compens 
tion. The endorsement is a promulg 
tion of National Council on Compe 
sation Insurance. In New York, prid 
to July 1, term longer than one yeal 
was not permitted except on privat 
servant risks, which could be writte; 
for three years at a discount on thé 
expense portion of the rate. 

The long term policy endorsemen 
for general W. C. business contains n 
discount but is rated and treated ex 
actly as if it were one year business. 

The New York rule is now amende 
to provide that rates in a 3-year poli 
cy on private residences, estates an 
farms shall be three times the annud 
per capita rates. 





Hold Fla. Conference on 


Insurance Law Changes 


The Florida department conducted 
conference at Jacksonville, attended b 
more than 300 home office representz 
tives of Florida insurers, to discuss iq 
surance law changes enacted by a 
legislature. 

Similar conferences are planned lat 
er for agents and solicitors. 

Commissioner Larson described th 
conferences as an experiment and sai 
their purposes are to give the busine 
a clearer understanding of the 1a 
which regulate it. 

The gatherings for agents will b 
held at Miami, Tampa, Orlando, Talla 
hassee and Pensacola. 


Fred Beckford Lumber 


Mutual Fire President 


Fred A. Beckford has been elevated 
to president of Lumber Mutual Fire 0 
Boston. He takes the place of Thoma 
E. Baker, who retired after pe Kine 





. 





ny. Mr. Beckford has been with Lum 
ber Mutual seven years and has bee 
executive vice-president for the pas 
year and a half. For 14 years he wag 
with Norfolk & Dedham Mutual. 


his 50th anniversary with the 1 





INLAND MARINE 
MANAGER 
Location — Midwest 
Age — to 45 
Experience — 8 to 10 years| 
Salary — $7,500. 


Send your qualifications confidentially to: 


GUY FERGASON 


FERGASON PERSONNEL 
330 S. Wells St. Chicago 6, Ill. 
HArrison 7-9040 ye 











XUM 








13, 195 







and th 
hat hav 
enter o 
fire and 
and un} 


nsuranc 
y largely 
| to th¢ 
egal re 
and thé 
Senatoy 
commit 


] 
fe 


se 
nsuranc 
nsuran¢ 
the lon| 
licy en 
mpens 
‘omulg 
omer 
rk, pri 
yne yeal 
_ privat 
 writtet 
| on thé 


orsemen 
itains n 
ated ex 
siness. 

amende 
ear poli 
ates an 
2 annua 


n 
2S 
ducted 
ended b 
aoe 


scuss ir 
by th 


ined Jats 


ibed th 
and sai 
busine: 
he inva 


will b 
o, Talla 


elevated 
1 Fire 0 
Thoma 
cheuiaed 


- compa 
th “al 








as bee 
the pas 
; he wag 
al. 


————_—_—— 


NE 





years | 


ially to: 


6, Ill. 











August 13, 1953 


HeNATIONAL UNDERWRITER 





N. Y. Department Still Favors Auto 
Compulsory and Assigned Case Plan 


NEW YORK—Superintendent Boh- 
linger of the state insurance depart- 
ment still favors mandatory automo- 
bile liability insurance, he brings out 
in his report to the 1953 legislature. 
After reviewing some of the ideas and 
developments that occurred during the 
legislative session in connection with 
the department’s and Governor Dew- 
ey’s efforts to secure a compulsory 
law along with an assigned case plan, 
Mr. Bohlinger concludes: 

“It is earnestly hoped that the sim- 
ple direct solution offered by the bills 
sponsored by the joint legislative com- 
mittee is adopted by the legislature. 
This department is convinced that 
other proposals are inequitable in na- 
ture and offer at best an inadequate 
solution to the problem of the unin- 
sured motorist.” 

The report states that 1951 and 1952 
revisions in automobile liability rates 
will permit companies to make a rea- 
sonable profit on their business in 
New York as “contemplated by the 
insurance law.” When companies do 
this, the producer has little or no dif- 
ficulty in placing his business since 
companies are eager to underwrite it. 
Consequently, the report suggests, the 
capacity problem is solving itself. 

Also, the report notes the upward 
trend in automobile assigned risks 
started when companies first experi- 
enced adverse underwriting results on 
their auto liability business in 1951. 
The number of applications for as- 
signment should correspondingly be 
reduced when the auto liability busi- 
ness again becomes profitable. In 1947 
9,318 applications were received by the 
plan, in 1948 the number was 23,386, 
in 1949, 22,029; 1950, 16,739; 1951, 31,- 
236, and 1952, 89,553. 

The difficulty which brokers were 
having in 1952 in placing business, 
especially casualty, was thought by 
some to cause many brokers not to re- 
new their licenses, the report states. 
The fact is that 28,329 brokers re- 
newed their licenses as of Nov. 1, 1952, 
an increase of approximately 1,500 
over the number renewed in 1951. 


The insurance law was amended in 
1952 to provide for issuance of perpetu- 
al agents’ licenses. This becomes ef- 
fective as to lines other than life and 
A. & H. Nov. 15, 1953. This will relieve 
the companies of filing requests bien- 
nially for renewal of such licenses. 
Companies this year will have to re- 
quest perpetual licenses. All perpetual 
licenses must accompany the notices 
of termination of appointment of 
such licensees or sub-licensees or the 
filing of reasonable proof of loss ac- 
ceptable to the superintendent. 

Speaking of producers, the report 
Says the department for some time 
has been concerned about the possibil- 
ity of agents and brokers getting into 
financial difficulties during periods of 
economic readjustment. Many produ- 
cers got into financial trouble in the 
early 1930s because they mingled 
premium moneys with their own funds. 
Consequently, the department has been 
emphasizing the necessity for compli- 
ance with the commingling section of 
the law. The section requires produ- 
cers to follow a common sense busi- 
ness practice by prohibiting them 
from mingling funds they received as 
agents and brokers with their own or 
other funds unless they have the ex- 


press consent of their principals, the 
report states. In 1952 the department 
conducted 242 investigations to de- 
termine if producers were violating 
the commingling section. In 123 in- 
stances, or more than half of the cases, 
producers were found not to be com- 
plying with the law and the depart- 
ment took disciplinary action. 

The amount of business placed in 
unauthorized carriers under the ex- 
cess line law continued to increase in 
1952, according to the report. Premi- 
ums paid to unauthorized insurers in 
1952 totaled $3,809,105, compared with 
$2,473,061 in 1951. The amount of fire 
and inland marine business placed ih 
this way declined approximately 20% 
in 1952 but casualty premiums in- 
creased about 50% and other lines 
about 50%. The principal casualty line 
purchased by New York citizens from 
unlicensed companies through excess 
lines brokers was excess limits auto- 
mobile liability insurance, coverage 


above the statutory 10/20 limits. 

About 77% of the excess line busi- 
ness was placed with London Lloyds, 
the remainder going to out of state 
companies “which cannot meet the 
capital requirements of New York or 
which do not want to become licensed 
because of tax problems, the necessity 
of complying with the rating section of 
the insurance law, license fees and 
other charges imposed on _ licensed 
companies.” 

. es . 

In 1952 complaints received by the 
complaint bureaus of the departments 
increased about 10% over the preced- 
ing year, to 3,505. The department 
found that only 43% of the com- 
plaints, or approximately one for every 
$2 million of premiums written in the 
state, had merit. The companies and 
other licensees should be commended 
for this low rate of justifiable com- 
plaints, the report declares. 

Most of the complaints concern A. 
& H. policy claims and disputed claims 
against casualty insurers. More than 
half of the complaints consisted of loss 
settlement difficulties or payment of 
policy benefits such as dividends, age 
adjustments, cash surrender values, 

(CONTINUED ON PAGE 20) 


Ocean Marine Still 
Wrestling with 


Major Problems 


Shipments Off, Major 
Losses on the Increase 
and Competition Rising 


NEW YORK—American ocean ma- 
rine underwriters are not weeping, but 
the business is not profitable, and un- 
derwriters are concerned with a num- 
ber of problems and probably will con- 
tinue to be for some time to come. 
These problems fall into three cate- 
gories, the decline in the general level 
of business, export and import; the in- 
crease in major losses, and rising com- 
petitive tension. 

For about five years after the end 
of the second war, the U. S. marine 
insurance market enjoyed a large car- 
go volume and good experience. Since 

(CONTINUED ON PAGE 16) 





we invite you: 


... become a 





Western Surety agent 


Won't you write us. 





175 West Jackson Blvd. 
Chicago, Illinois 





South Dakota 


WESTERN SURETY COMPANY 


One of America’s Oldest Bonding Companies 


21 West 10th Street 
Kansas City 6, Mo. 


Sioux Falls 


1700 Commerce St. 
Dallas 1, Texas 
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Exjoy this superlative 
resort at a 


Low Quoup RATE 


There is no finer place to hold a 
group meeting—this magnificent re- 
sort hotel with every facility and a 
resourceful staff. Superb food and 
service. Golf on championship 
courses (playable two thirds of the 
time during winter). Swimming in 
indoor pool. 

Now you can enjoy all its advan- 
tages during the winter at an all- 
inclusive group rate which covers 
room, meals, golf, swimming, Old 
White Club, meeting rooms, gratui- 
ties to dining room personnel, maids, 
bellmen on arrival and departure. 

os 





qitective Nov. 23. 1953 to Mar. 14, 1954 


3] a per Sq 
person, aie ’ 


per day, double per day, single 





WHITE SULPHUR SPRINGS 
WEST VIRGINIA 


Overnight by C & O streamliner from prin- 
cipal eastern and midwestern cities. 
Telephone: White Sulphur Springs 110 
Teletype: White Sulphur Springs 166 
Or inquire of Greenbrier Offices in: 
New Yerk, 588 Fifth Avenue - JU 6-5500 
Chicago, 77 W. Washington St. + RA 6-6025 
Washington, Investment Bldg. - RE 7-2642 
Boston, 73 Tremont Street + LA 2-4497 











Inland Marine Experience for 1952 
Is Tabulated in Detail by I.M.I.B. 


The following table is a reproduction of the inland marine premiums and losses for 1952 as compiled by Inland Ma- 
rine Insurance Bureau. It includes the figures of I.M.I.B. companies, the data on other stock companies and on members 
of Transportation Insurance Rating Bureau, which is the mutual organization. The premiums are net direct premiums 
written, with all reinsurance being excluded, and the losses are direct losses paid less salvage. 


























| Ratio Ratio 
| Losses Losses 
| Paid to Paid to 
Written Paid Premiums Paid Premiums 
CLASS Premiums Losses__|_Sritten _ ‘ —___tosses__|_Written 
ACCOUNTS RECEIVABLE POLICIES + 767% | ¢ 6,222 2030 ©: MOTOR SRUOK CARGO 10,529,177 33.60 
PAILEES CUSTOMERS 9,423,833 | 3,810,433 40.48 MORTICIANS EQUIPMENT FLOATERS 17,757 5,700 32,10 
BICYCLE FLOATER 51,442 17,403 33.83 MORTICIANS LIABILITY 14,005 876 6425 
| MUSICAL INSTRUMENTS 
BOATS tantueing | Canoes & Sailboats) | ) T We ‘ ° 
a. 6 hé. Individual - Non-Professional 561,915 147,739 26.29 
AND OUTBOARD MOTORS 1,426,802 | 669,635 %3 Individual - Professional Loo’ 679 18009 46.32 
BOATS AND MOTORS COMMERCIAL (Inboard) 22,860 | 22,911 100,22 Orchestras, Bands & Other Groups Sih, 672 177,450 32658 
| . 
BOATS AN 1 195,484 | 49.20 NEON SIGNS 
ATS AND MOTORS PRIVATE (Inboard) 397,319 | 95» Pera i aie 40,021 8,700 21.7 
BRIDGES AND TUNNELS J | Texas | 141, 442 56,307 29,81 
071 7,290 2076 Alabama, Georgia, Louisiana | 
Seek Ubeerenty Bie | 33 e 8.59 xz Mississippi, North Carolina, | - 
| South Carolina & Virginia 69,050 25,002 36,21 
CAMERAS AND SOUND EQUIPMENT Falance of Continental United States lise da ; 
Private Risks 2,195,506 | 838, 336 38.18 " ne Coverage aod 56.28 
Commercial Other Than Motion eng 10,1 20 7 C & 1,070,922 43.86 
0, } « 4. . 
Motion Ploture Promcers | 99,667 | ates | Git Deductible Form - Florida & Puerto Rico 45, 675 esp 16.80 
T by 1 20.2 
COLD STORAGE LOCKER POLICIES | | Alabama, Georgia, Louisiana, 
19.04 Mississippi, North Carolina 
(Operators) 803,732 | 153,069 | ni South Carolina & Virginia : 65,423 20, 289 31,01 
. | 8,808,1: 6. Balance a Continental United States 
CONTRACTORS EQUIPMENT FLOATER | 18,833,052 | 808,190 | T7 Se 539,854 _29 1760 37400 
COTTON BUYERS TRANSIT FORM | 1,554,204 | 898, 271 57.80 Total Deductible Coverage 935, 269 763 33.29 
DEFERRED PAYMENT MERCHANDISE | 6,641,422 | 2,717,580 | 0.92 PARAPHERNALIA FLOATERS 108,492 46,916 43.2) 
DEPARTMENT STORE PLOATERS 261,351 | 152,162 | 58.22 PARCEL POs? 
H i Coupon Form 1,078,878 233°34 51.22 
FILMS AND NEGATIVES 422,497 | 74,493 17.63 Open Form 6,252,145 3,672, 74 58.74 
PINE ARTS = DEALERS, MUSEUMS, ETC. 994,425 | 393,150 | 39.54 PATTERN FLOATER 975, Us 513,515 | 5266 
PINE ARTS = PRIVATE COLLECTIONS | PERSONAL EFFECTS 2,596,251 1,246,882 48.03 
Fire Protected Area 2,110,778 563,700 | 5 PERSOMAL FURS 
Unprotected Area 150,849 26,823 | 1707 Required Details Not Purntebed 21, 628 | 
is Minimum Premium Polici 2,1 0 7 
FIRST CLASS MAIL 10,000 & Under ai ae oan ms ae ey 
Pore B 7790 ee mast aot 10,002 to 50,000 "65h, 651 dates: | dees 
Porm C 3 360 160 7.08 wioroon 8 Over” nen ogee Sree 
Not Fu 4 19 | +40 , 7 35.609 | 7107 
~ yy a — 6 HS —ri5;718 | 41.20 Total 13, 9307704 6,265,972 | Legh 
| ERSONAL JEWELRY | 
PLOOR PLAN POLICIES 224,129 37,987 16095 "Eh Coverage 
| 5, 000 .& & Under 22,587, 523 10,150,315 Lh.ok 
FURRIERS CUSTOMERS | a VIA i  * we - 
Custody Rider 342M, 898 682,521 20.38 16,001 te 502000 5,269,942 2,189,187 41.5) 
Legal Lieb. Ends't Retail 99 ogee yo 1 "30 502001 -- 100° 000 8 + giun59 330 | 21903. 9o aeep8 
Legal Liab. Ends't Wholesale 1,833 | ° 1005001 & 0 , a 
All Other Including Certification 1,170, ae | 307? Boe | 26,30 Total © Over cess te es "rs a53¢738 re 
CARER? CONTRACTORS | } $50 Deductible Coverage 787178 "148? 634 31.08 
Women's Wear = Cloaks, Suits | 
& Dresses 2 “Brees Lapse | 20679 "ee eves 5 
Yen's & Boys! Wear 592 2977 \ 4a 0 & Under 8 
Other Wearing Apparel 21,251,013 | 362°120 | 8.84 87001 te 10,000 1, 2 eeu? 153 1786 ose ie 
} 10,001 to 20,000 3 é 
GOLFERS EQUIPMENT FLOATERS | 106,066 41,450 39408 20001 & coves’ ETS 1 i200 b | wes 
} Total Pull Coverage “By 23, 3 ic} | 
GOVERNMENT SERVICE POLICIES 283,220 | 103,649 | 36662 ' Se cabenne “6,256,602 | 73087 
ane sate 43.608 | eth Blanket Portion = Deduetible 
GUN ATERS . 15. 256 000 & U! | | 
H ; 5 155 : 25. 5,001 to 10,000 u! Poet oee eT oheR | pare 
HORSE AND WAGON } 31,3, 80, | 96,565 | 28,09 15. & 25, 19,003 to 20,000 107635905 5, 14992 | Leen 
} 15. & 25. 20,001 & Over 016 22°% | " 
INSTALLATION FLOATERS } "3,266,772 | 953,470 | 29619 50. 3000 & Under 740354055 etre ts | sheep 
| 50, 5,001 to 10,000 583° 387 10,/698 | i7. 
JEWELERS BLOCK 50. 10,001 to 20,000 tetBor 75,315 16:88 
Loose Diamonds = Average Inventories } 506 20,00 ove 320, 23 $911 20.26 
Under 250,000 | 220,567 73,586 33036 Total Deductible Coverage tz 2202 ft 30,903,115 1.8.19 
Wholesalers, Manufacturers, Exporters tcl , 
& Jobbers = Average Inventories Misc, Scheduled Property Other Than | 
Under 250,000 } 1,013,496 324,126 | 31.98 Jewelry, Furs & Fine Art 212,973 97,774 45.92 
Retailers - Average Inventories | 3,149,201 737,677 230442 NS PME : Sk = 
Under 250,000 | 3 9,29 epee PHYSICIANS AND SURGEONS EQUIPMENT > >) 
Pawnbrokers = Average Inventories | aii E f aia Ty 25 30674 
Under 250,000 | hy bb2 8,895 | 20.01 PROCESSING RISKS 4,045, 695 1,929, luh2 47069 
Loose Diamonds = Average Inventories | = on iti “a 
250,000 or Over | 119,566 106,402 88.99 RADIUM 57,211 8. 242 Us.40 
Wholesalers, Manufacturers, Exporters } ‘ bist oe 
& Jobbers’ - Average Inventories REGISTERED MAIL 5 
250,000 or Over 497,068 | 294,834 59-31 aliiaa —— meek 
Retailers - Average Inventories | | LLING STOCK RATLROAD 
250,000 or Over | 269,767 90,408 | 33.51 “Yard Switching Locomotives 267,766 182, 258 68,07 
Pawnbrokers =  Leeee Samnereene ee a 60, 30 Passencer & Freight Locomotives - wreee a oe 
250,000 or Over | a 5,601 222 Not Used With Streamliners R62 
Total | 5,332,740 1,642,530 30.78 Passenger Locomotives - Used With 958,625 722,584 | 75038 
{ Streamliners 18,062 531,814 282.79 
LEASED PROPERTY } 106,718 16,850 15.79 Passenger Equipment - Excluding es Ms 
} Power Units ( 2 
LIVE ANIMALS AND PELTS INSURANCE | } Short Haul Locomotives geecae ih, = 138s30 
(Other Than Livestock) 215,991 | 107,434 49.74 ares “ote 12 x 09 59,252 | es 
* | Miscellaneous $ Ps 
LIVESTOCK FLOATERS » | | Required Details Not Furnished ofan 132,94 1356 
Territory 1. Policies Attaching Prior Total Rolling Stock “3-333 596 $6 it 
to August 1, 1952 80,035 28,13; | 35.15 il 93335295 “1, 9752572 +67 
1, Policies Attaching On and | SALESNEN'S SAMPLES 1,034,52 2,2 702 
After August 1, 195 20,43 | 3,06, | 15 edh adene | 0OMe5eT | aaa } patie 
Territory 2. Policies Attaching | Prior } CIENTIPIC INSTRUMENTS FLOATERS { 2 fo) 6,88 | 
to August 1, 1962 | 552,70 | 228,811 | k1.k7 7 eer | — _— 
2. Policies Attaching On and j SILVERWARE PLOATERS ; 16 | 1 
After August 1, 1952 27h, 678 15,452 | 5.63 | 263,76 mies 105 
Territory 3. Policies Attaching Prior STAMP AND COIN COLLECTIONS | 2 ! 
to August 1, 1952 84,440 473,764 54.82 267,430 46,104 | 1762s 
3. Policies Attaching On and | THEATRICAL FLOATERS 2 82,691 
. After August 1, 1952 154,188 23,665 15035 223,056 182, 69 | Us767l 
Territory 4. Policies Attaching Prior TOURIST FAGGAGE | 21.10 
. : to August 1, 1952 172,26 78,529 | 45.59 j 662, 665 139,793 | . 
4. Policies Attaching On and TRAILER CONTENTS (Auto Homes) ~ 2 | 212 
After August 1, 1952 RS Be | Hae . 970 935 | 29 
Texds & Other Territories * RANSPORTATION (All Others) 2 16, 1.91 
Required Details Not Purnished _ 481) 30 | ised 1 7027 4,889,237 39526,073 mies 
2,777,418 | 1,133, | 0.80 TRANSPORTATION (Open & Annual Forms) 15,679,676 8,262,065 | 52.8 
LT IN ND | 
MORUIPIENT FLOATER | VALUABLE PAPERS INSURANCE 319,989 50,086 | 15465 
Territory 1, Policies Attaching Prior | | - e 
ad 1 te Anewst 2, 1982 972,063 | 2,49 | 45.58 "AREROUSEMEN'S LEGAL LIABILITY 4.78, 663 462,542 96.63 
+ Policies Attaching On and | | ™ i 
Territory 2, pone er August, te 1952 389,767 4,318 | 6.2 WEDDING PRESENTS 162,129 1, 633 9043 
erritory 2, Policies Attaching Prior j ae veare | 
to August 1, 1952 5005438 259,492 51.95 WINTER RANGE LIVESTOCK < 
2, Policies Attaching On and + Colorado, Kansas, Nebraska, | 
fter August 1, 1952 258,152 11,980 4.57 = asee vekico & Oklehona 1,730 8 46 
Territory 3, Policies Attaching Prior Q * | o* B. All Other 3,219 | 115 3057 
to August 1, 195 062 1 6 6. | 
3. Policies Attaching On and ™% 15 o WOOL GROWERS PLOABER 67,732 25,495 3706 
After August 1, 1952 230,469 15,157 258 | 
Territory k. Policies attaching Fricr . . me “ MISCELLANEOUS FLOATERS 35,825,522 21, 387,068 59.70 
° t 1, 1 . | 
ke polteses abteshing on and 959075 abe aid CANADA AND OTHER COUNTRIES 
After August 1, 1952 271,171 at: 030 19.92 (Direct Basis) | 12,298,396 5,902,718 48,00 
Texas & Other Territories 1 ge 2 51,526 34.12 | 
Required Details Not Furnished ‘00 a TOT | 
Tote 7 366,43 Tt! B12 mat | 063 AL | $302,653,756 | $140, 35, 062 46.37 

















Ins. Co. of Texas Names Two 


Charles C. Diehl, a veteran of 27 
years in insurance, has been named 
Tennessee state agent of Ins. Co. of 


Texas, which was recently licensed in 
that state. He was formerly a general 
agent in Tennessee and before that a 
field man. He has established head- 
quarters at Nashville. 


Charles E. McDonald has been ap- 
pointed special agent at Houston and 
will cover the gulf coast area. He was 
formerly special agent for Superior 
Ins. Co. 
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Phoenix of Hartford 
Half Year Results 


President John A. North of Phoenix 
of Hartford, in reporting to stockhold- 
ers on six month results, noted that 
the windstorm epidemic and the stock 
market adjustments in security prices 
were the most important influences on 
the operations. The net cost of the 
wind and hail storms to the Phoenix 
group was about $2 million. There was 
an increase in number of claims for 
the period of nearly 17,000, the largest 
losses occurring in the area of Worces- 
ter, Mass., and at Wichita. 

There was a decline in market value 
of the portfolio as of June 30 of slight- 
ly more than $5 million from Dec, 31. 
Since bonds are carried at amortized 
values, the decline in the bond market 
was not reflected in the statement fig- 
ures. Premium income increased 6.7% 
for a total of $38,024,921, fire and al- 
lied lines held just about even, where- 
as automobile physical damage, casual- 
ty lines and inland marine all showed 
increases. Percentage-wise the ex- 
penses were about the same; the ocean 
marine business showed a little im- 
provement, but not enough in six 
months to indicate a definite trend. 
Experience in auto BI and PDL re- 
main poor in line with the experience 
of the last six months of 1952. 

As of June 30 there was a trade gain 








Correct Horace Mann Figures 


The report of automobile experience 
in 1952 of Horace Mann Mutual Cas- 
ualty of Springfield, Ill., was incorrect- 
ly given in the July 9 issue. 

This company had total earned pre- 
miums of $563,338 and incurred losses 
of $209,398, for a ratio of 37.2. By lines, 
the company had liability premiums 
of $180,140 and losses of $50,476; P.D.L. 
premiums of $91,018 and losses $50,- 


| 916; PH.D. was $292,180 and $108,005. 


of $1,691,766, but after increasing the 
premium reserve on the statutory 
basis, there was an underwriting loss 
of $85,626. 

Investment income increased $258,- 
189 and the gain from operations was 
$2,536,491. The market fluctuation and 
contingency reserve absorbed the de- 
cline in portfolio values thus reducing 
it from $20 million to $15 million. The 
assets were $166,305,579 which was a 
decline of $3,921,561 from Dec. 31. 
Capital is $742 million and net surplus 
$455,172,527, making the surplus to 
policyholders $77,672,527. 


A. F. Shaw Names Sandels, 


Gund Vice-Presidents 


A. F. Shaw & Co. of Chicago, has 
appointed F. W. Sandels and Henry 
Gund vice-presidents. Both were for- 
merly assistant secretaries, and both 
have been with the agency since 1945. 

Mr. Sandels entered the business as 
an inspector with the Chicago Board 
in 1929, and later became superintend- 
ent of ratings for Cook County Inspec- 
tion Bureau. Mr. Gund entered the 
business with the loss department of 
St. Paul F. & M. at New York City in 
1931, and subsequently became an un- 
derwriting specialist in jewelers block 
coverage. 


Md., Del., D. C. Manual Out 


A new _ up-to-date Underwriters’ 
Hand-Book of Maryland, Delaware 
and D. C. has been published by The 
National Underwriter Co. It provides 
complete and current information 
about agencies, companies, field men, 
general agents, solicitors, groups and 
other organizaions in these states and 
the district. 

Premiums and losses by lines with- 
in Maryland for all fire and casualty 
companies and life insurance paid for 
and in force for life companies, are 
presented in a special section. Copies 
may be obtained from The National 
Underwriter Company, 420 East Fourth 
street, Cincinnati 2, price $12 each. 








| Two Join American Equity Group in Executive Posts 





DAN A. EHRLER 


CLEMENS HAGGLUND 


Clemens Hagglund, formerly examiner for the eastern division of St. Paul- 
Mercury Indemnity, has been appointed assistant secretary in charge of the 
claims department of the American Equity group. Don A. Ehrler who was an 
underwriter for St. Paul-Mercury, has been appointed manager of the auto- 


mobile underwriting department. 








» Temple Succeeds Gump 


John Jay Temple, president ef Com- 
munity Life of Detreit, has been elec- 
ted president of American Hospital- 
Medical Benefit, of which Community 
Life is an affiliate. He succeeds the late 
Andrew M. Gump. 

Mr. Temple, an insurance attorney 
for 30 years, is senior member of the 
Detroit law firm of Temple, Brown, 


Temple & Williams. He has been chair- 
man and general counsel. 

American Hospital-Medical also has 
elected Harold McCrocken, formerly 
trustee of the two companies, chair- 
man of both boards, and has advanced 
G. P. Barnes to succeed Lester D. Dick- 
inson and Mr. McCrocken, secretary 
and treasurer respectively of both 
companies. 


Halt-Year Record 
of Aetna Scanned 


Aetna has reported to stockholders 
on its six months results showing un- 
derwriting profit of $493,155 con- 
trasted to a loss of $381,944 for the 
parallel period last year. There was an 
investment profit of $2,421,585. Net 
surplus was up by $159,897 while pol- 
icyholders’ surplus was off $2,327,555 
as a result of a decrease of $2,487,452 
in security valuation reserve. There 
was an increase in premiums written 
of $467,788; in fire and allied lines the 
premiums were $32,077,103 which was 
an increase of $441,935. In marine the 
premiums were $8,891,854, increase 
$554,142; in automobile fire and colli- 
sion $6,535,824, increase $677,477. In 
automobile casualty the premiums 
were $9,210,191 which was a decrease 
of $705,576 and in other casualty lines 
$7,599,183, decrease $500,191. 

President C. L. Allen said that the 
decreases in casualty lines were 
planned and reflect a gradual transi- 
tion in the overall casualty portfolio 
with more emphasis being placed on 
classes containing greater profit ex- 
pectancy. Mr. Allen noted that the 
Pacific Coast was the only area to 
escape severe wind and hail losses 
during the first half year. The losses 
of Aetna in this respect have been 
“weighty” but they have been ab- 
sorbed “without doing heavy violence 
to our underwriting results.” 

Premiums earned were $61,058,490, 
increase $2,483,588, losses incurred 
$30,693,491, increase $944,050, loss ra- 
tio to written 47.78, loss ratio to earned 
50.27, expenses incurred $29,871,842 
and expense ratio to writen 46.5. These 
figures are all on a consolidated basis. 

The assets were $222,961,707 which 
was an increase of $158,368 from Dec. 
31 and policyholders’ surplus totaled 
$55,713,815. 





Salisbury to Springfield 


Special Agent Robert L. Salisbury 
has been transferred to western Mas- 
sachusetts from the Maine field by the 
New Hampshire group. He will con- 
tinue under the supervision of State 
Agent Ralph T. Smith of Boston. He 
joined the group in 1948 after serving 
as a pilot in the air force. In 1952 he 
was transferred to Maine as an inspec- 
tor and was later promoted to special 
agent there. 

He replaces Gordon B. Herbert, who 
has resigned to go with the Thompson 
agency at Athol, Mass. His headquar- 
ters will be at Springfield. 





Insurance Moves at K.C. 


Two new moves of insurance offices 
are under way in Kansas City. The 
America Fore group will occupy a new 
two-story office building at Linwood 
and Oak; while Oppenheimer Brothers 
and the Insurance Facilities Corpora- 
tion ef Missouri are moving to larger, 
air-conditioned quarters near Tenth 
and Central. Both moves will ease 
parking problems and will consolidate 
operations. The America Fore move 
marks the first abandonment of the 
downtown area by any national prop- 
erty and casualty insurer. 

The new Oppenheimer location is 
in an area that is rapidly becoming an 
insurance section. Royal-Liverpool just 
finished moving in across the street; 
R. B. Jones is a bleck south, and the 
Farmers Exchange is just to the north. 


New G.A.B. Office in La. 

A new office has been opened at 
Minden, La., by General Adjustment 
Bureau with David James, Jr., as man- 
ager. 





GOOD POLICY 


...to protect your client from 
any insurable loss; in fact, 
that is your duty and obliga- 
tion. Any resentment of your 
persistence is likely to be 
mild compared to his reac- 
tion in the event of unfore- 
seen catastrophe! 


One of a series of Helpful Hints 
from Successful Agents. Watch 
this column for more. 


and it’s a 
GOOD POLICY 
that bears this seal 





ot 
a progressive, agency-minded 
Company of unquestioned fi- 
nancial stability, nationally- 
known for prompt, capable, 
friendly service. 


PACIFIC 
NATIONAL 


FIRE INSURANCE 
COMPANY 


HOME OFFICE « sAN FRANCISCO 
FOREIGN DEPARTMEN™ » NEW YORK AND 
SAN FRANCISCO 
EASTERN DEPARTMENT « PHILADEPHIA 
WESTERN DEPARTMENT « CHICAGO 
SOUTHERN DEPARTMENT + ATLANTA 


INTERNATIONAL FACILITIES 
WORLD-WIDE SERVICE 
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Handsome 6-Month 
Gain for F. & D. 


Net underwriting gain of Fidelity & 
Deposit for the first six months 
amounted to $2,450,859 which com- 


pared with $1,663,537 last year. The 
investment income was $732,652 as 
against $629,406 for the parallel period 
last year. There was a depreciation of 
$1,134,314 in security values and the 
combined gain from underwriting and 
investments was $2,024,539 as against 


$2,828,985. The earned premiums were 
$9,151,848 which was less by only $57,- 
668 than the record figure that was 
produced in the first half of 1952. 
Written premiums were $8,539,890 
which compares with $9,213,699. This 
decline is due to the cycle of fidelity 








ASSETS 


State, County and 
Municipal Bonds 


| Real Estate 


Accrued Interest 





——————E 


Cash in Banks and Offfices.... 


U. S. Government Bonds...... 


| 
| Other Bonds and Stocks...... 
| First Mortgage Loans........ 


eee eee eee ene 


Premiums in Course of Collection. 


Total Admitted Assets........ 


(A Stock Company) 


CITIZENS CASUALTY COMPANY OF NEW YORK 


Home Office 


116 JOHN STREET, NEW YORK 38, NEW YORK 


FINANCIAL STATEMENT 
June 30, 1953 


LIABILITIES 
..$ 318,469.10 Reserve for Losses and 
ee rere $1,861,346.00 
.. 1,384,289.13 var ee 
Reserve for Taxes and | 
Other Liabilities ............ 206,794.76 || 
.. 1,864,290.20 P 
Reserve for Unearned Premiums.. 1,144,088.20 
.. 1,167,847.23 
Funds Held Under 
= 10,915.00 Reinsurance Treaties ........ 570,507.07 
.. 3,916.01 Capital .......... $1,000,000.00 | 
os 16,051.00 a err 685,467.48 
702,425.84 Surplus to Policyholders ........ 1,685,467.48 
. .$5,468,203.51 Pe er ree rT $5,468,203.51 


Securities Carried at $1,207,472.72 in the Above Statement are Deposited as Required by Law. 
Bonds and stocks are valued in accordance with the basis adopted by the National Assn. of Ins. Commissioners. 





















xs 


Bc OMING OR GOING 















EASTERN DEPARTMENT, Philadelphia - 


Ohio Farmers Companies 


OHIO FARMERS INSURANCE COMPANY .« C arterved 1848 i 
OHIO FARMERS INDEMNITY COMPANY 


+ PACIFIC COAST DEPARTMENT, Los Angeles, Oakland, San Francisco 
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LeRoy, Ohio 








renewals on a three year basis that 
creates gyrations in written premium 
comparisons. 

Assets were $55,261,736. 





National Fire 
Premiums Up 13% 


National, Hartford, came through the 
trials of the first six months of 1953 in 
strong style, it is shown in the mid- 
year letter to stockholders from Chair- 
man F. D. Layton and President H. B. 
Collamore. Despite an increase of $2,- 
383,115 in premium reserves and de- 
spite the shock of wind storm losses 
from Waco to Worcester, there was a 
statutory net underwriting gain for the 
group of $215,669, against $42,833 for 
the first half of 1952. 

A drop in the securities market pro- 
duced a decrease in surplus of $2,693,- 
859. Net premiums written for the 
group were $37,108,678, which was an 
increase of 12.9% or $4,232,462. The 
losses incurred were $17,760,789 and 
the incurred loss ratio was 47.0 as 
against 44.7 last year. Loss adjustment 
expenses incurred were 5.6 as against 
5.5; the general expense ratio decreased 
slightly to 36.4. 

e e e 

Earnings from investments were 
$1,585,366 which was an increase of 
$132,881. The combined statutory net 
underwriting gain and earnings from 
investments before federal income 
and Connecticut investment taxes, 
amounted to $1,801,035 which was an 
increase of $305,718. Due to increased 
federal income taxes and net loss from 
sale of securities, the net gain from 
statutory net underwriting profit and 
investment earnings less net loss from 
the sale of securities and after federal 
income and Connecticut investment 
taxes was $1,059,892. This was a de- 
crease of $504,227. 

Assets of the group were $128,624,792 
which was an increase of about $1,300,- 
000. The combined surplus was $27,- 
764,624 which was a decrease of $2,- 
495,398. This decrease was taken out 
of surplus in preference to reducing 
the reserves for contingency which for 
the group remain at $74 million. 

National Fire alone had a net surplus 
of $27,760,702 compared with $30,256,- 
002 as of Dec. 31 and a reserve for 
contingencies of $7,050,000 which gives 
surplus to policyholders of $39,810,702 
or a book value per share of about 
$79.60. 

The management states that fire and 
allied lines business except for wind- 
storm gave favorable results. There 
was some improvement in casualty 
business and the letter expresses the 
belief there is a trend in the right di- 
rection, although the casualty opera- 
tions are not yet on a profitable basis. 





Edleman Makes Change 


Lyall C. Edleman has joined Rein- 
surance Underwriters, Inc., of San 
Francisco as vice-president. He has 
been casualty and surety manager for 
the Landis, Pelletier, & Parrish agency 
for the past three years. Prior to that 
he was manager at Fresno for Stand- 
ard Accident. Still earlier he had been 
Pittsburgh manager and then Wiscon- 
sin manager. In his early days he was 
with Aetna Casualty at Des Moines 
and with Maryland Casualty in Ohio. 
He was a major in the engineer corps 
during the war. R.U.I. is moving its of- 
fice to the entire fifth floor at 256 
Montgomery street. 

R.U.I. acts as reinsurance interme- 
diaries and surplus line brokers and as 
general agents for Citizens Casualty on 
unusual types of casualty and non- 
standard risks. R.U.I. also has offices 
at Los Angeles and Salt Lake City. 
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Personal Property Floater Experience by States for 1952 as Computed by I.M.LB. 
Ratio Ratio 
Ratio Losses Ratio Losses 
| ry — eo Snemswed 
o oO 
Written Paid Premiums Premiums Written Paid Pread ums Premiums 
State Counties Premiums Losses Written Earned State Counties Premiums Losses Written Earned 
Nebraska Douglas County 193,706 76,842 67 2. 
labeme Jeff Coun’ 2 1 I. 6 298 Remainder of Stat 26 127,882 8. ° 
. Remainder of State . 179, 28 $ 3. 2s 721 23:35 re of State ™ oe Pe s 7 33 
Nevada Entire Stat " . 
Alaska Entire Territory 6,479 1,069 16.50 27.48 _ = 2 mar 0095 ca ‘ x a 
New Hampshi Entire Stat 117, 242 532 e . 
Arizona Entire State 415,859 195,590 47.03 56032 — = one te. 3 29 ; ps 
New Ji Entire Stat 1,2 22 212 2 
Arkansas Entire State 615,504 220,559 | 35.83 43.87 asta whens 3.86 wim 9 . 
| é New York Bronx County 1,7, » 875 423,Lh6 62,58 62.62 
California | Los Angeles County 817, 608 1 feo 63.54 57h Kings County 355°33 1,103, 265 9250 18-22 
| Remainder of State Phseeie 2,377 | 42 61.92 Queens County 06,8 ; B37 8.95 
New York County Bie hv 1,832, 4eOl | 72652 
Colorado Denver County. 265, 267 16, 773 | h.o2 47.37 Remainder of State 23770,427 1,761, 135 3057 | 71207 
Remainder of State 211,277 96,522 | 45.69 590 
| New Mexieo Entire State 222,724 78,582 35.28 | 43.19 
Connecticut | Entire State 819,925 506,990 | 61.83 62,02 | | 
North Carolina Entire State 402,777 | 136,965 | 34.01 | 41.15 
Dist. of Columbia | 277,807 161,220 | 58.03 60. 26 nae 7,873 | bteh5 | 55-95 
| Nor ta Entire Stat 121, y le 9 
Delaware | Entire State 83,027 28,728 | 34.60 46,12 ¥ , 28 ” | 970 572573 | " 
| Ohio Cuyahoga, Mahoning & b 
Florida | Broward, Dade, Palm Beach, Summit Counties 1,080, 34). 4,022 | 39.32 45.87 
| aval; Billsborough, dni on ae _ Franklin, Hamilton & ne cai | ai saad 
nellas Counties . ot Lucas Counties : 0 1 . ° 
Remainder of State 1,445,010 ifs 0496 | 3505 45.11 Remainder of State 1 baeaee out 862 heres | 46.56 
Georgia DeKalb & Fulton Counties | 3.50 46.12 75,156 8,88 56.50 
7 Remainder of State 380? Ror eae Fike the | 87:75 | 52,62  Siahems | 1,176,748 515045 N ' . 
| | } omah 85,472 6.46 472 
Hawaiian Islands | Entire Territory 86,337 52,656 | 37682 | 55637 nem ee iss 183° 28 93° ola tésée test 
Idaho | Entire State 129,395 110,107 | 85.09 | 124.53 Pennsylvania | Entire State 1,901; 368 956, 678 50.32 60.66 
Tllinois Cook & Lake Counties e068 ,070 2,10 1 | 1.82 oh2 i 2 a 
Maniniee at State | v 3 sa Aa es 6231 ae Puerto Rico Entire Territory 2,113 1,022 48.37 
| | h > 
Sustain | Lake County 159, ig 3 | if. 835 563k } 19¢ 0 Rhode Island Entire State 223, 261 102,009 45.69 53.02 
Marion Count | 2 1 | 3. 2D ae 2 3. 
haateas Oe stake } a73 188 | 310° 765 0:19 | 5.90 South Carolin: Entire State | 230,414 77,964 | 33.84 38.92 
Iowa | Polk County 117,689 | b2eh73 | Soph | theka South Dakota | Entire State | 182,548 6,752 37466 61425 
Remainder of State | 4as,797 | 6,046 Lele | 4635 tennessee | Entire State 817,902 259,998 31.79 35209 
Kansas | Entire State 789,129 | 363,986 46.13 | 52684 texas | Entire State | 2,527,596 1,205,438 47.69 57043 
Kentucky Campbell & Kenton Counties 32,105 | 12,706 9-58 | 55°75 utah | eee eaten Genel 67,46 31,152 46.18 ba 
i | vy | 7 ot 46. . 
+, 3 viet | am | a | Remainder of state | iene a:136 | eie0 | seia8 
| | = 
| gerr , Orleans & 7 22 i “7 
sme | yee Begg 219, 03) 98,312 4.88 sa 4 Vereen ee | 72,059 2732 | = 31699 | 40.73 
| Remainder of State 256,800 136,526 53-16 58.12 virginia Chesterfield, Henrico, 
| Norfolk, Washington 
Maine | Entire State 104,549 28,173 26.95 37622 Counties, Norfolk City, | 
Maryland | mltimore City & County 330,118 190, 302 7.59 62.32 wie” 153,280 | 6,235 | bhes2 |  500h5 
a an B ’ LPP, ° I | 68, 23 25 0.4! 
- Remainder of State 200,961 83,432 1.52 45-50 nentater of auite se 3 | 03553 37050 | 6665 
Massachusetts | Entire State 1,749,071 74.6, 148 42.66 61672 washington King County 2312 160,065 | 47.40 52.8 
uient w t 888,98 57,615 | 6267 77.02 Sosy ox 2 Be : eee | S| Cee 
ayne Coun ee . R d 2 145,235 50.74 2e 
— ienteden a State 955,37 re Mary: L5o4 59-31 maninter of State | 6, 21 me v se 
West V atire St 175,57 7,063 | 26480 221 
Winnesota | Entire State 1,182,376 546,238 | 46.20 we ee seiiteiatiniiit etal , oa ; | : 
ire St 78,769 | 68,118 | 6.91 4.32 
Wississippt | Entire state 24,2,865 92, 46 37.98 hoedg 4 “Tsecuetn Inthe State | 8,7 368,218 | 2 | 9 ‘ 
s 8, 69 26,936 45.8 Le 
weienase Entive State 2,043,849 1,074,009 52.55 57.98 Wyoming Entire State 58, 699 6,93 5-89 5409 
Montana Entire State 89,987 43,774 48. Oy 52042 TOTAL $51,711,985 | $27,059,917 52.33 58.5h 
REPORT OF PERSONAL PROPERTY FLOATER 
COMBINED RESULTS FOR THE FIVE YEARS 1948 - 1952 
| Ratio of Losses | ss 
} —_— Paid | sengeeee PERSONAL — FLOATER EXHIBIT 
° to | 2 
Written | Earned Paid Premiums Premiums | Premiums SCHEDULED PROPERTY EXCLUDED 
Ye i —_——_ Premiums | Premiums | Losses | Written — L _ Earned © + Earned | - 
1948 $ 31,011,863 | $ 28,899,95 $ 19,949,562 e533 | 69.03 | | Ratio of Losses 
1949 £37300! 7 | 1,804, af | 22,216,298 | 3040 | 66.71 | Incurred 
att caters | denrees | Baris | ae | eee | written | | | ieee, | igre | Os 
. i ¢ 27,2 . 55 | ritten Earned | Paid Premi ] | 
1952 51,711,985 |  45,973,9 27,059,917 | 52.33 | 58:82 Sd gore Premiums frestuns Saanel written” ome — 
Increase in 212,789,602 | 18,963,632 | 116,862,955 Full ¢ a tg r 
} 2789, 963, 862, | overage | $ 8,334,441 | $10,132,625 | $ 6,156,802 73 87 60.76 | 60.1 
O/S losses @ 12/31/52) ff € 46,922 | | Deductible | 43,377,5uh | 35, 1,289 | 20,903,115 4.8.19 58.52 a ee 
TOTAL $212,789,602 | $184,963,632 | £116, 726,055 | She92 | 63428 63.10 | TOTAL | $52,722,985 | $45,973,911 | $27,059,917 | 52033 | 58686 | 58.54 
D. c. Meeting Dates Set season on Fridays, as usual, beginning said “the goal I want each of us to Mr. Jagoe said his group plans to 


WASHINGTON—President Jagoe of Dec. 11, Jan. 15, Feb. 12, March 12, convention Sept. 28-Oct. 1 is that “the 


District 


ance Agents announces that the month- held Nov. 18. Washington as the most friendly con- 


Sept. 11, the series including Oct. 9, set” in connection with the N.A.LA. «take a more active role than ever 


of Columbia Assn. of Insur- April 9, May 14. The banquet will be 3,500 guest agents will remember 


ly luncheon meetings will be held next In a message to members, Mr. Jagoe vention city they have ever visited.” Dureau. 


before in legislative and civic affairs” 
citing a proposal to set up a speakers 








WEST BEND MUTUAL FIRE INSURANCE COMPANY 


(SINCE 1894) 
STANDARD—UNIFORM een detien NON-ASSESSABLE POLICIES 
Chicago Branch WEST BEND, WISCONSIN Suite 301-302-303 
ARTHUR W. PETERSON, UNEXCELLED RATED BY “BESTS” AN AGENCY 6349 N. Clark St. 
Branch Manager “A + EXCELLENT Phone: BR 4-9500-? 
VICTOR A. HANSON, SERVICE PREFERRED RISKS COMPANY Chicago, Il. 
Special Agent 
ROBERT W. ZOBAC PAUL G. KASHEFSKA JAMES P. DUNN SAMUEL T. TAYLOR JOHN RYERSON 
Special Agent Special Agent Special Agent State Agent Special Agent 
1310 Third Ave., S.W. 3621 E. Williams St., Rd. 5774 E. 30th 483 W. Lynhurst Ave. 2511 E. Belleview Pl. 
Woverly, lowa Decatur, Ill. Indianapolis, Ind. St. Paul 4, Minn. Milwaukee, Wisc. 


We invite Agency inquiries in Illinois—Indiana—lowa—Minnesota— Wisconsin. Certain territories for Agency representation 






































Since 1951, MUTUAL of OMAHA has paid benefits at the rate of 
more than a million dollars a week, to policyowners and_ their 
beneficiaries. 





OF OMAHACS i 


MUTUAL BENEFIT HEALTH & ACCIDENT ASSOCIATION 
HOME OFFICE: OMAHA, NEBRASKA 
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NEW YORK UNDERWRITERS 
INSURANCE COMPANY 
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I864 





UNDERWRITERS 


90 JOHN STREET, NEW YORK 38, N. Y. 


FIRE + AUTOMOBILE + INLAND MARINE 











IF YOU KNOW OF ANY TWO-HEADED 
TRUCK DRIVERS... Don’t Read This Ad! 


The two-headed driver can eat and watch the truck too. . . but every time 
the driver with only ONE head leaves his loaded truck unprotected, even 
for a cup of coffee, you and your shipper-assureds buck the hijack hazard. 














These days cargo thieves are simply driving OS 
WARNING valuable cargoes away . . . that is, unless they 
__PROTICTED By am AUTOMATIC are protected by BABACO burglar alarms 
Write us today for full oe on how 


to improve the risk with BAB 


BABACO ALARM SYSTEMS, INC. - NEW YORK 14, N.Y. 


| NOT UNDER | 
_ DRIVER'S CONTROL _, Effective Burglar Alarm Protection in Transit by Truck Since 1931 








author of the 
sketch in which he 
described Mr. Hil- 
debrand, known throughout the insur- 
ance fraternity as “Hildy,” as a highly 
competent lobbyist in behalf of sound 
insurance legislation, particularly leg- 
islation of some advantage to agents. 


“He has welded about 700 agents in 
the state (into the association)” and 
“with these members as his sounding 
board,” the article states, “he has come 
to exert a remarkable influence on 
legislation. He gives his members serv- 
ice; the lawmakers help and advice 
as the industry’s problems indicate. 
Where some insurance lobbyists cut 
the slow corner of decency, Hildy 
shaves a swath down the open high- 
way of reasonable conduct, rather than 
of questionable need’. 


The article gives credit to the late 
George Carter, long-time chairman of 
the association conference committee 
and head of Detroit Insurance Agen- 
cy, for steering Hildy into the key job 
in the asosciation. It is stated that “Car- 
ter was the one who suggested to Hil- 
debrand he move to Lansing, take ever 
the N.A.I.A. which then had around 80 
members. When he took over in Lans- 
ing around 1934, he exhibited his fine 
talent as a salesman. He concentrated 
on the business before him and, be- 
cause of his ability to concentrate, he 
has risen in his work to the point 
where he has had a number of offers 
from big insurance companies offer- 
ing a salary from $25,000 a year up.” 


Waldo 0. Hildebrand 


The editor describes in some detail 
Mr. Hildebrand’s careful organization- 
al work behind his effective lobbying, 
noting that one senator received 63 
letters in one day from insurance 
friends when an important issue was 
under consideration. It is noted, how- 
ever, that he does not rely exclusively 
on pressure methods but makes a good 
impression in his personal contacts 
with the lawmakers and “seeks to out- 
line and develop a constructive cam- 
paign, feeling it unnecessary to arouse 
antipathy of lawmakers by critical, un- 
satisfactory exhibitions of lack of hu- 
man understanding of the matter at 
hand.” He is reputed by the writer to 
be “a good trouble shooter” for Com- 
missioner Navarre of Michigan. 















the Company 
usually has a man 
within quick reach 
when an emergency 
occurs in the plant 
of an assured. 


A potent reason 

why more agents and 
brokers place more 
Power Plant Insurance 
with this company 
than with any other. 








HARTFORD STEAM BOILER 


INSPECTION 
and 


INSURANCE COMPANY 
Hartford 2, Connecticut 
And it pays to 
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THE OLDEST INSURANCE _ 


COMPANY IN THE WORLD 





55 FIFTH AVE., NEW YORK 
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Humphrey Bay State : me Ohio 
’ ° . +s : oe oe Tann 
Here’s the check that made it Appointment Official One is qlways 

Joseph A. Humphrey has officially r y Cold 

ONE HALF — been appointed insurance commission- ( Dan 
er of Massachusetts. This was con- h d was na 
& firmed by the governor’s council. He e: on an derwri' 
fills the unexpired term of Edmund y recent] 
S. Cogswell that expires in April, 1956. fo - ficers 

Mr. Humphrey has been with the de- r y ~ Union, 
partment since 1946, as deputy com- x Jr., No 
missioner. He organized the complaint Sj and tre 
section and handled several special as- Hele 
signments. és ' secreta 
Mr." 

U. S. 
Big Part "Hildy” Hasin | Liverp 
1g rar uay as in ; pessttines. 
Mich. Legislation Told / =F, 
Waldo ©. Hildebrand, secretary- & G1 
manager of Michigan Assn. of Insur- Ray T. 

ance Agents, is the subject of a pro- E. Kee 
When this check cleared the bank, it brought to a total of 500 million file-style article in More than 600 ie! 
dollars, the amount of benefits paid over the years by MUTUAL of eae deen hed Inspectors make Up Mr. Li 
OMAHA, largest exclusive health and accident company in the world. pet ” . y solitical ‘ i ecutive 
This check was another regular payment to a policyowner who had newspaper pub- Hartford Steam Boiler’s ed ig 
been disabled for 18 years. (Mutual of Omaha has paid him more than lished at Lansing field inspecting force Weber, 
43 thousand dollars.) by Ed A. Nowack, ‘ Colum! 
It’s BENEFITS that folks want when they buy insurance. BENEFITS, concerned largely — the largest of its _ 
1 a Ra aera mr with legislative . or we 
plus prompt, local, personal service. Mutual of Omaha has an outstand and statehouse af- kind anywhere. chairm 
ing record for prompt payment of benefits through 110 service offices fairs " last ye 
in the United States, Canada, Alaska, Hawaii and the Canal Zone. Mr Nowack is Because of this Rt 
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Ohio Field Men Elect 
Tanner; Guy Given 
Coldwell Memorial Award 


Dan E. Tanner, Commercial Union, 
was named president of Ohio Fire Un- 
derwriters Assn. at the annual meeting 
recently at Uniontown, Pa. Other of- 
ficers are: Charles E. Miller, Scottish 
Union, vice-president; W. A. Gibson, 
Jr., North British, re-elected secretary 
and treasurer. 

Helen Earl was named executive 
secretary. 

Mr. Tanner succeeds Robt. W. Leedy, 
U. S. Fire. Robert E. Sewell, Royal- 
Liverpool, was named chairman of the 
executive committee. Other members 
of the committee are Frank Loehnert, 
Jr. U. S. Fire; Hoyt Hammer, U. S. F.- 
& G.; Frank J. Weber, Loyalty group; 
Ray T. Wagner, America Fore; Virgil 
E. Keenan, National Union. 

Fire Prevention Assn. of Ohio also 
held its annual meeting and elected 
Mr. Leedy as chairman of the ex- 
ecutive committee. Other officers elect- 
ed were: Vice-president, Dale E. Will- 
man, London & Lancashire; Frank J. 
Weber, secretary-treasurer; Helen Earl, 
Columbus, executive secretary. Paul E. 
Smith, American, was named president 
of the association, having served as 
chairman of the executive committee 
last year. 

For outstanding service to capital 
stock fire insurance during 1952-53, 











Allen C. Guy, regional supervisor of 
Western Adjustment, was presented 
the Sam Coldwell memorial award of 
Stock Fire Insurance Speakers Assn. 
at the meeting of the fire underwriters. 
The award is made on the basis of 
outstanding contributions reflecting 
credit on stock fire insurance through 
public relations, fire prevention educa- 
tion and civic activities. The trophy re- 
mains the property of the winner dur- 
ing the ensuing year, and was pre- 
sented to Mr. Guy (right) by Frank A. 
Stewart (left), Factory Association, a 
past president of the speakers club. 


Minn. Employers Ask W. C. 


Rate Cut: Insurers Oppose It 


ST. PAUL—At a hearing before the 
Minnesota compensation insurance 
board, spokesmen for the insurers 
asked that no change be made in rates 
for the next 12 months while repre- 
sentatives of employers asked for a 
7% reduction retroactive to Jan. 1, 
1953. The board will give its decision 
within 30 days. An opinion from the 
attorney general was read to the effect 
that rates cannot be made retroactive. 

Compensation rating bureau repre- 
sentatives pointed out that benefit in- 
creases by the 1953 legislature would 
add 742% to the cost of writing the 
business but that experience rating, 
based on actual claims, practically off- 
sets the increased cost. 

The rating bureau also asked that 
hereafter the annual rate revisions take 
place each July 1 but Otto F. Christen- 
son, exective vice-president of Min- 
nesota Employers Assn., requested that 
a hearing be held in November and 
that new rates be set at that time, ef- 
fective for the calendar year 1954. 





G. P. Mang in Field Post 


Home has appointed George P. Mang and eastern Nevada. He joined Home year. 


as special agent at Salt Lake City with at Salt Lake in 1949 and has been an 
responsibilities in Utah, southern Idaho underwriter in that office for the past 











MANAGERS OF INSURANCE AND REINSURANCE COMPANIES 


HOME OFFICE: PALMETTO BUILDING 
P.O. BOX 1199 
COLUMBIA, S. C. 


LONDON OFFICE: 
4 FENCHURCH AVENUE 


COPENHAGEN OFFICE: 
39 AMALIEGADE 


NEW YORK OFFICE 
111 JOHN STREET 
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Try Anchor's FAMOUS FORMULA 
for Increasing Your Fire Premiums! 


“Here is the quick and easy way,” says Bos’n Dan, “for selling additional 
protection on homes and rental property.” It puts insurance in line with 
increased values, 

Use this table for added profit and the real service it can perform. Here’s 
how: If you are renewing a 3 year policy (written 1950) on a frame 
dwelling, the insurance should be increased 20%; a 5 year policy 
(written 1948) on a brick dwelling should be increased 24%. 


Fite + Fidelity & Surety 

Burglary - Plate Glass 

Workmen's Compensation 

Automobile - Misc. Gen. Liability 
Allied Lines 


vd 







Use This Handy ~~ 





Anchor Table in 









Selling 

















YEAR 1942 | 1943 | 1944 | 1945 | 1946 | 1947 | 1948 | 1949 
Brick Buildings |112 % |105% | 95% | 86% | 70% | 44% | 24% | 15% | 19% 1 4% | 3% ama 
Frame Buildings |110 % |104% | 95% | 86% | 71% | 45% | 22%| 15% | 200% | 4% 12% i. 
Contents | 74%| 72%| 70% | 67% | 44% | 16%] 8%] 13%] 7%12%11% 















































%& See Your Anchor Man For Complete Details or Write.. 


TRY OUR MULTIPLE LINE FACILITIES 




















This booklet js 
being offer ed to 


home 


builders 





@ PLAN Your GROUNDS 

@ PLAN Your ENTRANCES 

@ PLAN Your WORK AREAS 

@ PLAN Your TRAFFIC WAYS 

© PLAN AGAINST OUTSIDE FiRES 


© PLAN AGAINST H 
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sesame N FROM WIND. 
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Build...” to sy 
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ful hints on safety 
seful to everyone 











A fire alarm could be planned for 
your house with little extra cost and 
great increase in safety, especially 
in homes with young children and 
elderly persons. Alarm bells should 
ring on the main floor and in each 
second-floor bedroom. 


Fire extinguishers should be placed 
on each floor—installed between the 
probable source of flames and the 
nearest exit. In the basement, place 
it near the stairs. In the kitchen, 
— 






AT LEAST 


qgainst heating or cooking tings 


ABOUT é 
B ® or cooking facilities. 


of the property loss is due to 


of fires arise from the heating 


such fires. 


PROVIDE proper construction for all built-in 
and chimneys. 


features such as fireplaces 


PROVIDE proper installation for all 


furnaces and heating equipment. 


stoves, 














near a door. On the second floor, 
in the hallway near the stairs. 
A soda-acid or water-type extin- 
guisher will do for ordinary fires of 
wood, paper or rubbish. A foam ex- 
tinguisher will also handle fires in 
flammable liquids—grease, oil, gaso- 
line, kerosene and paint. A small 
extinguisher of the carbon-tetra- 
chloride type (same as in your car) 
is advisable for fighting electrical 
fires, and is handy for fires in fam- 


FIRE CONTROL 


A faucet threaded to take the garden 
hose is also helpful in fighting fires. 
Such threaded faucets should be 
installed in the basement or laundry 
and outdoors on either side of the 
house. 


A sprinkler installation might be 
made in the basement, where most 
fires start, with sprinkler heads over 
the furnace and the stairs leading 
up from basement. 
























¥ LOOK for the seal eo 
laboratories, Ine, whe: 
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Meet yows HOMEtown ) 


IT PAYS TO BRING 
YOUR INSURANCE MAN . 
INTO YOUR PLANS 


Your home is the center of happiness 
and security for your family. For something 
so precious, you want the best protection 
possible. That’s why it pays you 

to bring your Home Insurance man into ' j 
your plans. He can help you every step a 
of the way ... can recommend construction 

features that will make your home 

a safer place in which to live. 

If you are planning to build or remodel, 
plan to have a talk with your Home 
Insurance agent because 

“built-in safety” can substantially 
reduce home accidents. 

























on REMODEL 


for thd 
Safety | 


of Your | 
R family 








Ask your Home Agent for the 48-page 
booklet, “How to Build or Remodel for 
the Safety of Your Family.” It shows 
how to have a safer, more livable 
home through good design related to 
common sense work and play habits. 
Safety can be made to pay its own way. 


Your HOMETOWN Agent can serve 
you well—see him now! 





® 








Ever since 1853 The Home Insurance Company 
has championed the placing of insurance through agents— 
what is known as the “American agency system.” 


This 
full page 
advertisement 
will appear in 
4 colors in: 
Saturday Evening Post 
— August 8 
| Time— August 17 
Business Week— July 25 
| U.S. News & World Report 
— July 31 
| Nation’s Business— August 
Better Homes & Gardens 
— September 
Pathfinder — September 
Successful Farming — September 





Home Office: 59 Maiden Lane, N.Y. 8, N.Y. 
FIRE * AUTOMOBILE * MARINE 


The Home Indemnity Company, an affiliate, writes 
Casualty Insurance, Fidelity and Surety Bonds 


; Sete (00d ANNIVERSARY) um 
nd brokers, is America’s leading insurance protector of American homes and the homes of American industry. 
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W. Va. Agents Hold Annual 
at White Sulphur Springs 


(CONTINUED FROM PAGE 1) 
many householders forms. Some were 
“all risks”, some “specified perils” and 
one form even included automobiles 
and the various first and third party 
coverages pertinent to the occupancy 
of a home. Each policy had its merits, 
but the agents handled them cautiously. 
Pacific Board developed the broad 
form policy and when this was pro- 
mulgated as a standard form at a 


REINSURANCE 


Ss and 
_ INSURANCE 
UNDERWRITERS 


We want additional Corre- 
spondents throughout the 
United States and in Canada, 
Puerto Rico, Virgin Islands, 
Alaska, Hawaiian Islands, 
Panama Canal Zone and 
Mexico. Tell us what insur- 
ance or reinsurance facilities 
you need—wire or phone 
now. 
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Insurance Companies since 1921 
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standard rate was enthusiasticaly re- 
ceived by California agents. It had 
been submitted to the agents before 
promulgation and they found it re- 
flected the type of coverage they 
thought should be provided. Thus 
through committee action there 
emerged an improved form, one that 
was broader than ever developed be- 
fore, the standard form type of insur- 
ance. Because it was adopted so read- 
ily by agents, it is being sold widely 
and thus its durability is assured. 

Forums and vehicles of conference 
for programs are provided in the in- 
strumentality of I. E. A., E.U.A., Na- 
tional Board, Assn. of Casualty & 
Surety Companies and others, he said. 
These organizations have joint confer- 
ences with local agent technical com- 
mittees and nationally with N.A.I.A. 
Joint conferences have been useful 
over many years. The conference pro- 
cedure has been especially fruitful in 
West Virginia, he said. 

C. E. Johnson, executive special 
agent of New York Underwriters at 
Atlanta, in addressing the West Vir- 
ginia agents, gave some effective sug- 
gestions on promoting the sales of time 
element insurance. Supersalesmanship 
is not required here, he said. What is 
needed is proper preparation and im- 
pressive evidence. He suggested that 
each agent put together a book or kit 
on the time element lines. The agent 
should read everything that comes his 
way and incorporate in the book the 
material that impresses him, because 
if it impresses the agent it will prob- 
ably impress the prospect. Some of the 
material that could be included in this 
kit is “Fires in Fireproof Buildings” by 
N.F.P.A., and “Damage to Fireproof 
Buildings” by National Board. This 
provides the answer to the prospect 
who is dragging his feet and who says 
he has such a well constructed build- 
ing that it won’t burn. There should 
be newspaper clippings and pictures 
of fires. Copies of forms should be in- 
cluded and the “measure of recovery” 
should be read to the insured verbatim. 


Incidentally, Mr. Johnson suggested 
that the agent tell the story of business 
interruption insurance to the bankers. 
It is not conceivable that bankers will 
require borrowers to carry such insur- 
ance, but if the banker is convinced 
that this is worthwhile he will volun- 
teer the recommendation and this will 
carry weight with the borrower. 

In the interview the agent should 
talk the prospect’s business, concen- 
trating on the income from sales, cost 
of merchandise, gross profit, the in- 
cidence of turnover of stock and net 
profit. If the prospect will disclose 
the value of his stock for coinsurance 
purposes, the agent can tell him all 
about his business. 

When a loss occurs and a merchant, 
for instance, is going to recover under 
his business interruption policies, the 
agent should see that this fact is ad- 
vertised. For instance, the merchant 
who advertises that he is temporarily 
out of business and will reopen at such 
and such a time, and while he is out 
of business he is paying his employes 
in order that they may meet their ob- 
ligations, should be persuaded to in- 
clude an additional line saying that his 
business interruption insurance pur- 
chased from such and such an agency 
enables him to take care of his em- 
ployes under the circumstances. This 
has been frequently done and when- 
ever such an advertisement appears it 
generates many inquiries. Sometimes 
the prospect will say that if the fire 


occurs he will collect his property 
damage insurance and quit. That might 
be all right if there is a total loss, but 
if he suffers say only a 50% loss on 
the contents, he can’t walk away and 
leave the other 50%. He must protect 
his business with business interruption 
insurance. It should be emphasized 
that 95% of the losses are partial and 
that means that only five of 100 could 
really quit business if they so desired. 

Agents were urged to take a more 
active interest in their association in 
the interest of providing better service 
to the public and in an effort to help 
solve the many problems facing the 
insurance business today by E. J. Sey- 
mour of Monroe, La., vice-president of 
N.A.1.A., in addressing the West Vir- 
ginia meeting. Too often, he said, there 
is a tendency to let the companies work 
out the solution of many of the prob- 
lems since they are “better equipped 
and have more resources to carry out 
such work” than the agents. 

He emphasized, however, that it’s 
true only to a limited extent. “Don’t 
ever forget,” he said “that the people, 
men and women that make up the pro- 
duction force of the American agency 
system, have a resource unequaled in 
the company ranks and that resource 
is close contact with the insuring pub- 
lic at the grass roots level.” He went 
on to say that through this close con- 
tact, “we are able to keep our finger 
on the pulse of the nation and to learn 
firsthand what the public wants from 
the insurance industry. Then we should 
know how to get it.” 





Nevada Adopts Definition 


The Nevada department has adopted 
the amended nation-wide marine def- 
inition. 














This unusual shape is a silhou- 
ette view of a slice of bread. 


Shepherd in Aetna Change 


Charles N. Shepherd has been trans- 
ferred from New York to the Aetna 
home office as agency supervisor in 
the marine department where he will 
be concerned with cargo business. Mr. 
Shepherd has been an underwriter 
of hulls, cargoes and related lines at 
New York for the past two years. Be- 
fore that for seven years he was with 
Commercial Union and was at one 
time Chicago marine manager. 





Himes Named at Seattle 


American Bonding has appointed 
L. W. Himes special agent at Seattle. 
He attended University of Washington 
for a year and received his degree from 
Northwestern University. 





Insurance Men in City Posts 


Mayor Poulson of Los Angeles has 
appointed several insurance men to 
city positions. He has named Jack 
Dempsey, local agent, as a member of 
the health commission; Howard J. Cal- 
lanan, agent, to the board of fire com- 
missioners, and John J. Irwin, insur- 
ance attorney, president of the board 
of police commissioners. 


J. G. Shields to New Post 


J. G. Shields, formerly assistant di- 
vision manager at San Francisco, has 
been appointed manager of a new de- 
partment of Industrial Indemnity to 
study how to coordinate and integrate 
the multiple line operations. 





Knowles to Oregon Mutual 


Oregon Mutual Fire has appointed 
Robert Knowles, formerly with Amer- 
ica Fore at Seattle, as special agent. 
He succeeds James E. Benham, who 
has become state agent in Washington 
for Northern of New York. 






















nunenvr 
SERVICE 
FOR 
nunenvr 
RISKS! 


Just a split second before you 
tell a client that you can’t handle 
his unusual or high capacity risk, 
remember this—lllinois R. B. Jones 













can! 


And remember, too, that Illinois 
R. B. Jones can serve you on 
more normal lines such as errors 
and omission and fire insurance. 
Long experience in the general 
field of insurance plus close as- 
sociation with Lloyd’s London 
exclusively are behind every type 
of Illinois R. B. Jones transaction. 
Don’t turn it down... turn it 






over to Illinois R. B. Jones! 


GET THE WHOLE STORY in an in- 
teresting booklet which describes 
unusual risks insured by Illinois 
R. B. Jones. Your copy is waiting! 
Write for it today! 







Illinois 
R. B. Jones Inc. 


(R. B. JONES & SONS INC.) 


wey 
Ctus wt 
175 West Jackson Blvd., Chicago 4, Illinois 
Telephone: WAbash 2-8544 
Teletype: CG-2249 
C. Reid Cloon, Vice-President 
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Safety Drives, High Jury Awards, Clash 
in Loss Cost Picture, Managers Are Told 


Effects of advertising, public rela- 
tions, and the particular traits of in- 
dividuals involved in business and 
financial transactions were considered 
by industry and non-industry speakers 
in their discussions at the agency man- 
agement section of the insurance semi- 
nar at the University of Washington, 
Seattle, sponsored by Washington Assn. 
of Insurance Agents and the univer- 
sity. 

Those attending the course heard 
Carl B. Birkenmeyer, assistant vice- 
president American Associated at 
Seattle, declare that the intensive safety 
campaigns throughout the nation are 
beginning to have an effect on the 
psychology of the drivers, accounting 
in no little part for the improvement 
in loss experience in the casualty field 
in the last six months. The loosening 
of the present casualty market, he 
said, may appear somewhat unusual 
when the huge underwriting losses of 
the past few years are considered. He 
gave as some of the reasons for this 
loosening, increase of rate levels, ad- 
justment to more realistic present day 
values of loss reserves on older claims, 
continued relatively high investment 
incomes of companies and less of a 
financial strain in absorbing unearned 
premium reserves. 

e 

“A factor substantially responsible 
for the increased loss cost has been an 
alarming tendency on the part of juries 
to award verdicts which are grossly 
excessive by any reasonable standards 
of measurement,” Mr. Birkenmeyer 
said. “This is truly a matter of great 
public concern. Irresponsible action in 
the jury room must obviously, in the 
end, be destructive of rational values 
and legitimate business enterprise.” As 
the higher court awards have been 
given, he said, the underwriting loss 
of reinsurers has mounted proportion- 
ately, greatly increasing the cost of re- 
insurance, “even beyond the recent in- 
creases in the increased limits table.” 

The speaker saluted the insurance 
industry for the way it has faced the 
threat of socialization of business and 
industry, giving as an example the as- 
signed risk plan, through which the 
companies have established a volun- 
tary means of eliminating the trend 
toward socialization of the automobile 
business and the pressures put upon 
legislatures “which are always present 
when a group of people are unable to 
procure insurance coverage.” 


He said that care should be exercised 
by both the industry and supervisory 
officials to prevent companies from be- 
coming “dumping grounds” for risks 
that ought to be driven from the streets. 
He recommended tighter licensing laws 
and more drastic penalties for accident- 
prone drivers. 

“Nothing in my judgment could be 
farther from the facts,” he said, in 
referring to predictions that the Amer- 
ican agency system is on its way out 
and to evidences that companies are 
“itching to switch to direct methods 
of selling.” 

“The agent is and always will be an 
indispensable factor in the business of 
insurance. He is as much a part of the 
insurance institution as a company’s 
capital assets. Where he is compen- 
sated by commissions, as he usually is, 
such commissions should be geared 
solely to the value of his services to 
his clients. This, indeed, must be the 
case; otherwise the agent’s merchan- 
dise, his insurance policies, will lose 


out in the battles of competition with 
non-agency organizations.” 

Robert D. Williams, Seattle attorney, 
outlined advantages and disadvantages 
of the three forms of agency owner- 
ship: Individual ownership, partner- 
ship, and corporation. He said individ- 
ual ownerships suffer from unlimited 
legal liability, lack of permanence and 
instability; partnerships from unlimited 
liability for obligations, hazards of uni- 
versal power of agency on the part of 
each partner, involvement in pre-set 
complications of partnership law, lack 
of permanence because of possibility 
of a withdrawal or death of a partner, 
and transferability of interest; corpora- 
tions from the expense involved in 
creation and maintenance, weakness of 
minority stock position, and tax diffi- 
culties. 

Effective advertising demands a tie- 
in between advertising on a company 
level and on an agency level, William 
Burke, the Burke Co., Seattle adver- 
tising firm, declared. He said much 


good national advertising by insurers 
is ineffective because the companies do 
not pursue it to the agency level. He 
advised the agents to let their com- 
panies know what is wanted locally, 
because “only the agent can insist on 
this kind of cooperation”. 

Problems in perpetuating or liqui- 
dating agencies were discussed by Paul 
Wallace, Northwestern Mutual Life at 
Seattle. Like Mr. Williams, Mr. Wal- 
lace divided his talk between the three 
types of business ownerships. “Any 
solution that results from careful plan- 
ning is usually far more efficient than 
no planning at all. You have only two 
choices—perpetuate or liquidate. Plan- 
ning will help in either case.” 


Many insurance buyers at first are 
wary of giving out information which 
the agent needs if he is going to fulfill 
properly his role of adviser, E. B. Paris, 
insurance supervisor of the Boeing 
Airplane Co., Seattle, said. “It is up to 
the agent to gain the buyer’s complete 
confidence by proving his knowledge 
of the subject and his reliability, so 
that a fairly permanent relationship 
may be established.” The average 


buyer, working only part time on in- 
surance problems of his business, can 
reasonably expect his agents or brokers 
to take over many chores. Mr. Paris 
pointed out that there are only five or 
six large businesses in the Pacific 
northwest which maintain a full-time 
insurance buyer. 


“The average insurance buyer is less 
familiar with liability and property 
damage insurance than he is with fire 
and marine coverages,” Mr. Paris said. 
“Today there is an ever increasing 
acceleration in social, economic, indus- 
trial and scientific progress. The aver- 
age buyer cannot keep up with the 
way this progress affects his business 
and at the same time realize how this 
progress is increasing the possibility of 
a monetary loss due to exposure to 
third party liabilities.” 

Much grief can be avoided by care- 
ful investigation before purchasing an 
agency, Robinson Jenner, Seattle local 
agent, told the gathering. If paying 
cash, one should try to total the premi- 
ums or commissions represented by 
daily reports up to the expiration dates. 
If the agency in mind is a good, clean 
one, he suggested offering 80% of the 
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total arrived at, allowing 20% for 
losses which could be offset by selling 
additional business to the policyholder. 
On small agencies up to 100% could 
be offered, he said. He advised against 
purchasing a second agency if the 
first is already operating at the peak 
of efficiency. A second agency should 
be added only if it is located nearby 
and can increase volume without un- 
due increase in overhead. 

Improving personal public relations, 
that is daily contact with the public, 
was discussed by Bert Stewart, Jr., 
field secretary of National Automobile 
Club. He scored such office shortcom- 
ings as “green” switchboard girls, an- 
swering the telephone with the com- 
‘ pany’s number instead of the name, 
and stereotyped phraseology in letter- 
writing. 

Study a person’s present costs be- 
cause doors open quickly if you can 
point out possible savings, Louis La- 
Bow, LaBow, Haynes Co., Seattle, told 
the session on sales. Ideally, quality 
should be sold first, and the cost angle 
should be delayed until a good presen- 
tation has been made on quality and 
service, he said. With those who are 
solely interested in cost, of course, that 
item must be presented first, he added. 


Morrison Moves to Denver 


Hartford Accident has transferred 
Special Agent Robert J. Morrison from 
Pittsburg, Kan., to Denver to supervise 
northern Colorado and all of Wyom- 
ing. He joined Hartford as a special 
agent in 1945 and completed a course 
in casualty insurance and bonds at the 
home office in 1947. 





H. H. Childers, special agent of North Amer- 
ica, spoke before Springfield (Ill.) Assn. of 
Insurance Women on the home owners policy. 


Employers Re Reports on 
Results for Half Year 


Employers Reinsurance reports sur- 
plus June 30 of $11,044,383, an increase 
of $968,606 for the first six months 
after dividend payments of $160,000. 
Investment earnings for the half-year 
were $524,910 and underwriting profit 
$498,490. 

Premiums for the six months were 
$7,474,304, compared with $7,846,115 
in 1952. Workmen’s compensation 
writings declined more than $300,000, 
indicating runoff of premiums on can- 
celled accounts. Auto liability and 
property damage premiums increased, 
largely due to rate increases, but vol- 
ume in other casualty lines is under 
last year. 

Loss reserves June 30 totaled $9,362,- 
607, against $10,698,138 a year previ- 
ous. Assets were $51,772,830, about 
$630,000 less than at the start of the 
year. 


Capitol Casualty Mutual 


New Chicago P. G. Insurer 


Capitol Casualty Mutual has been 
organized by interests identified with 
the Charles U. Victor agency in the 
Insurance Exchange building, Chicago, 
to specialize in the writing of plate 
glass insurance. The Victor agency is 
a leader in this field. Rodger M. Tau- 
man of the Victor agency, and son- 
in-law of the late Mr. Victor, is presi- 
dent of Capitol Casualty. The vice- 
presidents are David Selin and Leslie 
Selin; secretary is Joseph S. Gerber, 
the attorney, and treasurer is Mrs. 
Charles U. Victor. There is a $25,000 
guaranty fund at the outset. This 
group bought the charter of Home Mu- 
tual Casualty of Chicago after the A. 
&H. and hospitalization business of that 
company had been reinsured by Pru- 
dence Life, and then the name was 
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changed to Capitol Casualty. Home 
Mutual, the fire company, continues in 
business with Harold J. Ross as presi- 
dent, and Don Berchem as secretary 
in 2131 Insurance Exehange building, 
Chicago. M. J. Law sold his interest in 
the Home Mutual companies late last 
year. 


Booklet Describes IBM's 


Typewriter Tape Punch 


Applications of IBM’s new typewrit- 
er tape punch to help reduce the re- 
cording-handling burden in fire and 
casualty insurance are described in a 
new booklet now available. This de- 
vice creates a perforated tape simul- 
taneously with the typing of a docu- 
ment and the information thus record- 
ed in the tape can then be automatical- 
ly transferred by a companion tape-to- 
card punch into punched cards for 
machine accounting functions. 

The booklet explains how this ma- 
chine may be used wherever cards 
normally would be manually key- 
punched from regularly typewritten 
documents such as policies, assured’s 
invoices, payroll audit statements, pre- 
mium renewal certificates, premium 
and loss abstracts, bordereaux, etc. 
Since the cards are a by-product of 
the regular typing operation, key 
punching and card verifying are elimi- 
nated. 

The folder describes how agents as 
well as companies operating on a 
branch or divisional office basis can 
use the typewriter tape punch since 
the resulting tape is a compact record 
of typed information which can be 
mailed from one location to another. 
One roll of this 8-channel perforated 
tape, 8 inches in diameter, can handle 
all the information that might be 
punched into 1,500 IBM cards. The use 
of IBM service bureau facilities in the 
conversion of these perforated tapes 
into punched cards also is described. 

The electric typewriter unit can also 
be used independently of the tape 
punching mechanism for typing jobs 
which permit the use of single-case 
type. The folder is available free of 
charge from the department of infor- 
mation, International Business Ma- 
chines Corp., 590 Madison avenue, New 
York. 


Milwaukee School Board 
to Buy Liability Insurance 


MILWAUKEE—The Milwaukee school 
board has approved a plan submitted 
by the finance committee to purchase 
liability insurance for all its employes 
to protect teachers and others against 
damage suits arising out of injuries to 
pupils. A group plan will provide cov- 
erage of $5,000 for each pupil and a 
$10,000 limit for injury in one accident. 

With a total cost of about $6,000 a 
year, Supt. Vincent said, the premium 
will be $3 for teachers who handle sci- 
ence, industrial arts or athletic classes; 
$1.50 for regular teachers, and $1 for 
janitors. 

The board has been carrying special 
insurance for teachers taking pupils on 
field trips, which has cost about $700 
and will now be cancelled. About 400 
of the 2,600 teachers and principals 
have been carrying insurance to pro- 
tect themselves from damage suits for 
injuries suffered by children in their 
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classrooms. 

In a suit started last year a circuit 
court jury held that acid burns sus- 
tained by a pupil were caused by neg- 
ligence of the teacher, and damages 
were awarded. The decision was re- 
versed later, but teachers were con- 
cerned over the possibilities of facing 
similar suits. This led to passage this 
year of a new law which authorized 
school boards to buy liability insurance 
for teachers. 


Form N. E. Louisiana Puddle 


A northeast Louisiana puddle of the 
Blue Goose, the first in the state, was 
organized at Monroe with Parker Wig- 
gins, most loyal gander of the Louisi- 
ana pond, officiating. 

With 49 members in attendance, 11 
goslings were initiated and Fred L. 
Seaman, Home, was elected big toad; 
Ronald E. Davis, pollywog, and James 
F. Wyatt, Hartford, croaker. 


WHERE TO PLACE 
YOUR BUSINESS 


A guide or directory of responsible and 

dequately equipped local agents. These 

offices have nation-wide facilities for han- 
dling your out-of-state business. 
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Since INSURANCE 1858 
One North La Salle Street 
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Detroit Insurance Agency 
David T. Maranette, Pres. 
H. L. Newnan, Vice-Pres. 
William S. Faber, Vice-Pres. 
Gordon D. Daugarty, Sec’y.-Treas. 


Fisher Bldg. Detroit, Mich. 
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Inland Marine Premiums and Losses Combined Results by Classes 1948-1952 
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of Heavy Crop Hail Loss 


The possibilities of heavy crop loss 
to the farmer from hail and the need 
for the protection afforded by hail in- 
surance were demonstrated by the 
$31,166 payment made by the Dawson 
agency of Fargo, N. D., which writes 
one of the highest hail volumes in the 
country, to Harry Savelkoul as a re- 
sult of damage to the wheat crop on his 
farm near Lansford, N. D. It was the 
largest that the agency has ever made 
on a single hail insurance policy and 
was divided American Equitable, 
$9,750, and Commercial Standard and 
National Union Fire each $10,708. 


On July 19, the Savelkoul farm was 
struck by a severe hail storm that 


grain to the ground. This was eight 
days after the policy went into effect. 
It was the first hail insurance Savel- 
koul had taken out in his 15 years of 
ownership of the land, and his father 
had farmed the land without insurance 
for many years. A brother, John Savel- 
koul, had about 1,200 acres of wheat 
destroyed next to Harry Savelkoul’s 
property, but did not carry hail insur- 
ance. 


N. W. Nat'l Midyear Report 


Northwestern National of Milwaukee 
in its semi-annual report shows assets 
June 30 of $39,451,000, compared with 
$38,318,000 a year earlier. Surplus to 
policyholders was $18,494,000, com- 
pared with $18,787,000. 


at Record $8 Million 


Insurance taxes paid to the state of 
Connecticut during the fiscal year end- 
ing June 30 reached an all-time high 
of $8,366,241, Commissioner Allyn has 
reported. This is $72,249 above the 
prior fiscal year, and almost double 
the receipts of ten years ago. The 
domestic companies paid about half of 
the taxes. The insurance department 
collects taxes from foreign and alien 
companies, and the state tax depart- 
ment collects from domestic insurers. 

The department also collected $107,- 
746 last year in fees, and these alone 
covered nearly half the operating costs 
of the department. Under new legisla- 
tion, such assessments against domestic 
companies will result in total fees and 


department expenses. 

Connecticut is now the only state 
practicing discriminatory taxation 
against domestic companies. They pay 
not only the premium tax, but also a 
tax on interest and dividends received 
everywhere; more than 95% of such 
come from outside of the state. The 
1953 legislature voted an extension of 
this practice for two years. 


Metzger Cornbelt Chairman 


Wiiliam J. Metzger of the Taylor & 
Fick agency of Freeport, Ill., has been 
elected chairman of Cornbelt Ins. Co., 
which is being organized. The sale of 
stock has been under way for some 
time. Howard Hendricks of the Freese 
& Jefferson agency of Bloomington, 
Ill., has been elected secretary. 








Inflated replacement costs and the inadequate 
depreciation reserves allowed under our pres- 
ent tax laws are a major concern to property 
owners. Depreciation Insurance can solve the 


problem for them. 


With this type of protection, a serious fire 
loss would not impair the assured’s working 


capital or credit resources. 


We can help you provide a tailor made form 
to fit your assured’s requiremeints on build- 


ings, machinery and equipment. 


Lauallyy best. 
GEO.F. 3 










CONVENIENT 
SERVICE WORLDWIDE 


CHICAGO 
175 W. JACKSON BLVD. 


NEW YORK 
32 CLIFF ST. 


LONDON 
KING WILLIAM STREET 
HOUSE, ARTHUR ST. 


DENVER 
1615 CALIFORNIA ST. 


PHOENIX 
4727 N. CENTRAL AVE. 


LEXINGTON, KY. 
601 CENTRAL BANK BLDG. 





ATLANTA 
509 CHAMBER OF COMMERCE BLOG. 


74 = sons 
(fr tho Ubeusuall 












FIELD SERVICE 





» Appleton & Cox. Ine 


11] JOHN STREET, NEW YORK 38, NEW YORK 


BRANCH OFFICES IN PRINCIPAL CITIES 


NATIONWIDE 






A 


Se ‘4 











16 


FieNATIONAL UNDERWRITER 


August 13, 1953 








Ocean Marine Is Troubled 
By Collection of Problems 


(CONTINUED FROM PAGE 3) 
then, however, factors have obtained 
or developed to make it more difficult 
to stay in the black. 

The Far East dried up as a source of 
business. In other areas dollar short- 
ages squeezed off premiums. The de- 
cline in commodity prices has influ- 
enced protection amounts and there- 
fore premium income. For example, 
rubber is selling at 23 cents a pound 
against 80 cents a few years ago. Rub- 
ber cargoes insured for $5 million 
were not uncommon in the 1940s, and 
could run as high as $9 million. The 


underwriter is lucky today if he gets 
one worth $1 million, and $600,000 to 
$700,000 is more common, when the 
business is available. 

Major losses have increased mater- 
ially. Partial losses are about the same; 
there are always plenty of them. With 
pilferage, however, underwriters be- 
lieve they see some improvement. Bet- 
ter packaging has helped. Somewhat 
better discipline on the docks has had 
a beneficial effect, in the port of New 
York, for example. Several things have 
helped at that point, including investi- 
gations of water front crime, the oper- 
ation of the Security Bureau, and de- 
clining prices and disappearance of the 
black markets. The latter has made 





DIRECTORY OF RESPONSIBLE 


D INDEPENDENT 


the theft of many items unattractive 
to the pilferers. (Liquor is still stolen 
regularly; it is always in demand and 
can be moved readily by thieves.) Pil- 
fering is still bad in certain areas 
around the world, such as Indonesia, 
the west of South America, Iraq, Iran, 
etc. 

Incidentally, though the two ships 
worth about $9 million belonging to 
National Bulk Carriers of New York 
that recently collided in Delaware Bay 
and burned were insured in the Lon- 
don market, the $700,000 worth of high 
octane gasoline aboard one of the craft 
was insured in the American market. 
About 85% of the gasoline is being sal- 
vaged though the boat burned for sev- 


eral days. 


As to competition, it is said that the 
American market is going through 
purgatory while the English market 
goes to hell. The English are supplying 
the pressure in competition, notably 
London Lloyds, and this seems to be 


increasing. 


There are several reasons for this. 
Basically it is because the English con- 
trol insurance in the world market on 
hulls through the joint hull agreement, 
outside of the U. S. Consequently, rates 
for non-U.S. hulls are considerably 
more profitable than those with which 
the English are competing for U. S. 
business. The broker with a very large 
volume of business can afford to com- 
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pete quite vigorously for U. S. cargo 
business for the commision. 

Some English underwriters are not 
paying too much attention to rates for 
war risk, perhaps on the theory that if 
the big war should come, they will be 
dead anyway. 

Some rates being quoted today are 
below indications of the experience on 
the risk. Marine rates in the U. S. are 
not regulated. It is a judgment busi- 
ness, and now and then judgment is 
poor. 

Rates have been trimmed here and 
there, but the coverage also has broad- 
ened. The marine extension clauses 
were absorbed in the basic rate a few 
years ago, and then the rates declined 
and today are generally lower than 
pre-war. One extension is the so-called 
risk after arrival at destination, and 
this has become troublesome with 
generally falling commodity and mer- 
chandise prices. When a buyer abroad 
purchases something for $1 and it is 
selling for 75 cents by the time it ar- 
rives, he is slow to pick up the ship- 
ment, which is the point at which he 
must pay for it, and in some cases he 
may not pick it up at all. If it burns, 
is reshipped or deteriorates, underwrit- 
ers have a claim on their hands. 

There is also the deviations exten- 
sion, where the ship gets into the 
wrong port; overcarriage, where it goes 
on to a more distant port, etc. In the 
past this was covered for an extra pre- 
mium; now the coverage is thrown in 
free. 

The American insurance market is, 
however, quite well satisfied with the 
fact that the ocean marine rates are 
not regulated. If they were, the busi- 
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ness U. S. insurers have in this field 
would not last long since there does 
exist, mostly in England, a tremendous 
outside market for such insurance, and 
the buyer (or seller) could buy it in 
his own country or place it in London. 

As a matter of fact, it is the existence 
of a strong, competitive American 
ocean marine market (unregulated) 
that has enabled the American ship- 
per to purchase coverage at a much 
lower price than would otherwise have 
been the case. Not too long ago the 
American market quoted 3/8% on cot- 
ton goods from the U. S. to South Afri- 
ca at the same time that business was 
being offered to the American market 
on shipments of cotton goods from 
Brazil to South Africa at 1%. 

It has been a great disappointment 
to the American marine insurers that 
the government consistently has main- 
tained its hands off attitude on the 
question of foreign discrimination un- 
der the Mutual Security Administra- 
tion law. Since that started as Mar- 
shall plan aid, the attitude of the agen- 
cy has been that it would provide dol- 
lars for the purchase of marine insur- 
ance on the shipments of American 
materials abroad but only where the 
foreign governments requested it to 
do so. 

To illustrate the effect of this, sup- 
pose an Italian concern wanted enough 
money to buy a power plant, perhaps 
$100,000. Before it could secure the 
dollars to buy insurance in the U. S. 
market on the shipment of the mater- 
ials and equipment, the firm had (and 
has) to get the permission of the Itali- 
an government to do so. That govern- 
ment has two reasons for not insuring 
in the U. S. One is to build up its own 
insurance market. The other is: if 
the firm collects a loss by way of U. S. 
insurance, the Italian government has 
to return the dollars recovered in this 
way to MSA and apply for them all 
over again—if it is to get them. How- 
ever, it is not deducted if the insurance 
is in Italy. 

Marine interests had about given 
up hope that there would be any 
change in the government’s attitude 
until the last couple of weeks when 
discussion of this situation was re- 
vived in Washington. Something may 
come of it. However, marine insurance 
people acknowledge that the security 
program is almost over. The result of 
the government attitude has been to 
channel more than 85% of the premi- 
ums on MSA (and predecessor agen- 
cies) cargoes into foreign insurers, 
whereas in the normal course of af- 
fairs the U. S. marine insurers get 
from 60 to 70% of export cargo busi- 
ness. 

But the American marine insurance 
market is still doing a good volume of 
business; it is not unduly pessimistic 
about the future, and none of the prob- 
lems with which it is faced is regarded 
as insurmountable, though they may 
have to be endured for a time. 





Hospital Problems on Claims 

San Antonio Claim Men’s Assn. 
heard W. D. Deaton, business manager 
of Baptist Memorial Hospital, San An- 
tonio, review the problems of the hos- 
pital in securing payment for service 
rendered. 

He said 50% of those entering the 
hospital have some ferm of insurance 
and that 10% have workmen’s com- 
pensation or public liability insurance. 
In workmen’s compensation cases he 
said there is no question about pay- 
ment but that in public liability in- 
surance the same situation does not 
exist. Mr. Deaton said that where he 
and his associates have been able to 
talk to the person hospitalized before a 
lawyer is contacted and the individual 


can be persuaded to consider settle- 
ment by an adjuster there has been 


the matter goes to court it is prob- 
lematical whether the hospital will 


no problem for the hospital but if ever be paid. 
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N. Y. State Bar to Eye Tough Problem 


It is significant that the New York 
State Bar Assn. will devote a full day 
of its two-day meeting in Buffalo, Sept. 
25, to a discussion of controversial is- 
sues in the automobile accident field, 
notably those surrounding the unin- 
sured motorist. 

It is the conviction of Daniel J. 
Reidy, vice-president and _ general 
counsel of Guardian Life, who is chair- 
man of the insurance section of the 
state bar association, and Wayne Van 
Orman, New York City attorney, who 
is chairman of the program, that 
though agents and casualty company 
executives certainly have an important 
and vital role to play in certain phases 
of these issues, it is appropriate the 
state bar association should assume 
with respect to all the issues the more 
direct and general responsibility owed 
by a group of this kind and caliber, 
a group that influences and forms pub- 
lic opinion. In this viewpoint the state 
bar association has concurred. 

It is unusual for a state bar associa- 
tion as a whole to devote to the sub- 
jects that will be taken up in Buffalo 
the kind of attention they will get 
there. But this is simply testimony to 
the importance of those subjects and 
their extreme currency. 

Attorneys have a special relation- 
ship to matters such as this that af- 
fect so large a part of the state’s citi- 
zenry, that involve broad public policy, 
and that have reached a stage where 
they are certain to result in legisla- 
tive expression. The financial responsi- 
bility law in New York as it exists to- 
day was derived primarily from the 
report of a special committee of this 
bar association, which devoted a year 
to a study of the subject. Here, after 


careful study, the majority of attorneys 
of the state specifically turned away 
from compulsory. 


The program at Buffalo will feature 
outstanding experts in the automobile 
accident field who are equipped to 
discuss the state bar’s announced posi- 
tion. That position consists of the fol- 
lowing: 

Recommends an unsatisfied judg- 
ment fund supervised by the insurance 
superintendent. 

Opposes enactment of a system of 
compulsory automobile insurance. 

Opposes enactment of a system of 
compensation for persons injured in 
auto accidents without regard to fault. 

Favors addition to the financial re- 
sponsibility law of a provision for im- 
pounding motor vehicles of persons 
involved in accidents who cannot give 
evidence of financial responsibility. 

The program will also cover the fol- 
lowing: 

Compulsory physical examination of 
automobile drivers. 

A point system, as in New Jersey 
and Connecticut, under which the state 
revokes the licenses of accident repeat- 
ers and persons who violate traffic 
laws repeatedly. 

The problems in this field are 
not solving themselves, and though 
there is general recognition of them 
there is not general agreement on how 
they should be solved. Consequently 
the problems also are issues, with 
strong differences of opinion as to how 
the state and its citizens will move to 
reach a solution and resolution. The 
state bar association’s program should 
help clarify the basic issues and per- 
haps resolve some of the uncertainties 
that surround them. 


Need a Big Pasture inTown 


The expression, “the guy was driv- 
ing like a farmer,” is supposed to be 
derogatory. But, as the bulletin of the 
motor vehicle administrators of the 
country points out, it should be a 
compliment. A Minnesota highway 
department study of MV accidents 
in 1952 revealed that farmers and farm 
laborers were involved in 11% of ac- 
cidents reviewed; workers in other oc- 
cupations accounted for the remaining 
89% 

This report does not necessarily 
prove anything, statistically—but the 
automobile safety record of farmers is, 
we would wager, somewhat better than 


it is for drivers who are not farmers, 
the country over. At least it should be. 

The person who grows up on a farm 
or a ranch has a unique advantage 
over youngsters who grow up any- 
where else, as respects getting ac- 
quainted in a practical way with mo- 
tor vehicle equipment. His opportuni- 
ties of learning how to drive a motor 
vehicle, and how to drive it properly, 
are vastly superior to the opportunities 
of almost anyone else. Actually, these 
are not opportunities, but necessities. 

From very early in life, the farm 
boy, and girl, are required by circum- 
stances to drive automobiles, tractors, 


combines, etc., or to help out. This 
training, which the farmer doesn’t 
regard as training to drive but as 
learning to help carry the work load 
on the farm, can and often does start 
before the youngster is 10. 

By the time he is 16, he is likely to 
be a veteran driver. Yet it is at this 
age, or at a later one even, that the law 
in most states now provides that he 
can get a license which will enable 
him to drive legally. Many of these 
statutes provide that the youngster is 
breaking the law if he takes hold of 
a wheel before that age. While the 
farm: youth is probably qualified by 
experience and judgment to drive a 
truck over the highways of the nation 
at that point in his life, the youngster 
in a town or city who wants to drive 
eannot in a technical, legal sense do 
any practicing whatsoever before 16 
or 18. 

Yet it is town and city youth who 





needs to become accustomed to the 
machine and what it will do under 
varied circumstances to a far greater 
extent than the young person who 
grows up on a farm or ranch. 

The difficulty is that for the city and 
town youngster, particularly for the 
city youth, there is no place to prac- 
tice. Streets and highways available to 
him already are overcrowded. Conse- 
quently, when he reaches the legal 
age, he must buy instruction and try 
to absorb in a few short lessons enough 
practice and guidance to serve him 
when he noses out into the congested 
highways and byways that lead up 
to and away from the family drive- 
way. It is no wonder that in the 1940s 
and 1950s he has achieved a reputation 
for recklessness and poor judgment. 

What the youngster in town needs is 
a big park or pasture to practice in 
long before he reaches the “legal” 
driving age. 








PERSONAL SIDE OF THE BUSINESS 





Harold A. Hatch, president of Argo- 
naut of Los Angeles, was host at a 
press luncheon and as a result Argo- 
naut’s progress was prominently noted 
in the newspapers. Mr. Hatch told the 
newspaper people that Argonaut start- 
ed five years ago in a two-room office 
with seven employes and now has 252 
on the staff and has three branch of- 
fices and the premiums this year will 
amount to about $17 million. He said 
Argonaut writes one-eighth of the 
workmen’s compensation premiums in 
California. Other officers at the lunch- 
eon were J. P. Taheny, executive vice- 
president; Naasson Young, personnel 
director; Royal S. Milligan, PR di- 
rector, and Richard S. Morse, secretary. 


Sifton J. Currie, general agent in the 
metropolitan department of North 
British & Mercantile, was guest of hon- 
or at a luncheon marking his 25th 
N.B. & M. anniversary. The host was 
Secretary K. W. O’Leary. 


Willis G. Labes, assistant professor 
of fire protection engineering at Illi- 
nois Institute of Technology, has been 
elected chairman of the fire protection 
and safety engineering section of West- 
ern Society of Engineers. 


James S. Hurry, secretary in charge 
of southern California for Glens Falls, 
is recovering at a Los Angeles hospital 
from a surgical operation. 


T. J. Farrell, president of Union Fire 
of Lincoln, Neb., has just returned 
from a vacation in Europe. 


Percival Farquhar, 88, international- 
ly known financier and promoter, died 
in New York. A Son, George R. P. 
Farquhar, is president of Guaranty F. 
& M., Columbia, S. C. Mr. Farquhar, 
Sr., was a famous developer of rail- 


roads, steamboat lines and mining 
properties in Brazil. His operations al- 
so included other countries in South 
America, the Soviet Union and the 
U. Ss. 


The Swan & Sons-Morss Co. agency, 
Elmira, N. Y., which is celebrating its 
100th anniversary, was honored at a 
luncheon given by North America and 
was presented an original Currier & 
Ives print. 


M. B. McDonald of Dallas, state 
agent for Glens Falls, is now at home 
after an operation which kept him in 
Baylor hospital for sometime. He 
expects to be back in his office before 
the end of August. 


W. Harold Leonhart of Baltimore, 
the prominent reinsurance man, flew 
to London for a conference with 
Lloyds and he will also fly to Oslo, 
Stockholm, Copenhagen, Berne and 
Paris, returning Aug. 23. 


Jerry W. Crowley, prominent Salt 
Lake City local agent, has received the 
appointment by Sisters of Holy Cross 
as insurance director for their Western 
Province. He will supervise the hand- 
ling of insurance on the schools, hos- 
pitals and other institutions under the 
direction of Sisters of Holy Cross. 


John J. O’Teole of F. D. Hirschberg 
& Co., past president of Insurance 
Board of St. Louis and Missouri Assn. 
of Insurance Agents and now chairman 
of the fire and accident safety com- 
mittee of N.A.IA., and Mrs. O’Toole 
have just celebrated their 40th wed- 
ding anniversary. 


Stewart B. Hopps, of insurance note, 
along with Mrs. Hopps, gave a Jap- 
anese tea party and garden tour of 
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their $500,000 four room house and 
grounds in Marin county, Cal., during 
the fortnight for the benefit of South- 
ern Marin Recreation Center. The 
home, alleged to be the most costly 
four-room house ever built in the U.S., 
also has a 200 foot pergola, two swim- 
ming pools, two cascading waterfalls 
and streams running through the 
grounds. 


Walter R. Mengelberg, vice-presi- 
dent of Lumbermen’s Mutual Casualty, 
is confined to Evanston Hospital with 
a heart attack. He is making a strong 
recovery and will be out of the hospital 
in three weeks. 








Excess Underwriters 
Head Office Moved 
to Chicago 


The head office of Excess Under- 
writers has been moved from New 
York to Chicago 
and headquarters 
will be at A-1959 
Insurance Ex- 
change _ building. 
Howard E. Man- 
kin, as executive 
vice-president, be- 
comes’ executive 
officer of Excess 
Underwriters, suc- 
ceeding Arthur 
von Thaden, who 
has resigned and 
is organizing his 
own insurance organization at New 
York City. 

Operating on a nation-wide basis, 
Excess Underwriters offers complete 
facilities for all forms of fire and cas- 
ualty reinsurance as well as excess 
covers. Besides representing London 
Lloyds, it serves as manager for the 
casualty division of Pensylvania Lum- 
bermens. 

Mr. Mankin became resident vice- 
president of Excess when the Chicago 
branch was opened about nine years 
ago. Before that he had served as na- 
tion-wide marine manager of Pacific 
National, western marine manager of 
Aetna Fire, western marine manager 
of Commercial Union and as vice- 
president of Pennsylvania Casualty. 

A new associate of the office is Wil- 
liam Hendricks, formerly vice-presi- 
dent of Security Mutual Casualty. 





Howard E. Mankin 


DEATHS 


MILTON C. BUCKINGHAM, state 
agent in Indiana for Great American, 
died unexpectedly at his home in In- 
dianapolis. He was born at Miamiville, 
O., in 1890 and had been with Great 
American 37 years. He started in Ne- 
braska and had been in Indiana 25 
years. His son, Milton C. Buckingham, 
Jr., is in the local agency business at 
Indianapolis. 





RAY STEVENS, special agent at 
Houston for Frank Rimmer & Co. died 
there. 


CLIFFORD M. BIDDLE, general 
agent for Massachusetts Protective and 
Paul Revere at Jackson, Mich., died. 


KERMIT KAMM, an actuary in the 
Wisconsin insurance department, died 
after an illness of four months at the 
age of 51. Mr. Kamm entered the de- 
partment 23 years ago, and during the 
past several years had charge of cas- 
ualty and workmen’s compensation in- 
surance. He was a graduate of Univer- 
sity of Wisconsin. 


CHARLES C. HUNT, 85, retired 
vice-president and director of R. C. 
Rathbone & Sons, New York City 
brokerage firm, died at his home at 
Riverside, Conn. 


JOHN F. WILLENBROCK, eastern 
advertising manager of the Insurance 
Field, died of a heart attack. He had 
been with the Field since 1943. Prior 
to that, he was with Gasoline Retailer 
and still earlier was with Siebel Pub- 
lishing Co. of Chicago. He attended 
Cornell and New York University and 
studied at Pace Institute. 


FRANK M. KLIMEK, 57, chief stat- 
istician in the western department of 
Hartford Fire, died at his home at 
Mount Prospect, Ill. Mr. Klimek be- 
came ill while mowing the lawn and 
died shortly afterward. He had been 
with Hartford Fire for 27 years and 
before that was with Commercial 
Union. 


THEODORE J. PENSAS, treasurer 
of National Indemnity of Omaha, died 
after a lingering illness at the age of 
44. Funeral services were held at Clo- 


Lindsley B.A.R.E. President: 
Succeeds Late F. B. Ahara 


Arthur J. Lindsley has been elected 
president of Benefit Assn. of Railway 
Employes of Chicago, taking the place 
left vacant by the death recently of 
F. Budge Ahara. The latter had suf- 
fered a lingering illness and was 64 
years of age. Mr. Lindsley has been 
executive vice-president of B. A. R. E. 
15 years and is the last of the original 
group that founded the organization 








quet, Minn., where he was born. He 
was with the Minnesota insurance de- 
partment from 1935 to 1944 as an ex- 
aminer and was actuary of the North 
Dakota department for the next two 
years. Then he organized the insur- 
ance division of National Farmers Un- 
ion at Denver. In 1946 he became 
comptroller of Republic Indemnity of 
Tucson, Ariz. He did some independent 
consulting work for a time and had 
been with National Indemnity since 
1948. 


ALBERT O. STOLPER, 64, presi- 
dent of the A. O. Stolper & Sons agen- 
cy, Elmhurst, Ill., died there. The firm, 
which has represented the State Farm 
companies for 35 years, is one of the 
largest State Farm agencies in the 
country. The business will be con- 
tinued by the two sons, E. F. and Hu- 
bert Stolper. 


H. A. WRUCKE, 85, organizer of Campbells- 
port (Wis.) Mutual Fire in 1895 and secretary 
until his retirement, died at his home of a 
cerebral hemorrhage. He was vice-president 
at the time of his death. 


JULIAN S. PRICE, 79, local agent at Luray, 
Va., since 1931, died at his home there. 


BEN YAVITZ, 72, an insurance broker at 
St. Louis for 30 years, died there. 


ARTHUR F. JAMES, local agent at Martins 
Ferry, O., died a few days ago. Mrs. Som- 
mers will continue to operate agency as sec- 
retary, but it may be sold before long. 


C. A. MIAMS, of the Painter-Reichman & Co. 
agency of Houston, died en route to a hospital. 


F. H. MONTGOMERY of the Mountain State 
Insurance Agency at Montgomery, W. Va., 
died at the age of 81. He was the last member 
of the family for whom the town of Mont- 
gomery was named. 


OLIVER V. THATCHER, 65, who operated 
the Delta agency at Escanaba, Mich., for 20 
years, died there after a year of failing health. 
He previously was at Milwaukee for 25 years. 


SAMUEL J. HAYES, 77, who has represented 
Continental Casualty at Memphis for 30 years, 
died there. 


SAM C. WALLIN, local agent of Kalispell, 
Mont., died at the age of 61. 


T. B. TERRELL, a local insurance agent at 
Navasota, Tex., since 1916, died in his sleep. 


40 years ago. He is the fourth presi- 
dent. He was with American Railway 
Express. Prior to 1913 he had been 
with Order of Railway Employes of 
California. The other founders, now 
deceased, had been with Chicago & 
North Western road and conceived the 
idea of the association as they noted 
the harrassing frequency of hat-pass- 
ing among railroad people. 

Robert Lindsley, son of the new 
president, is with B. A. R. E. 





Plauche Joins Am. Auto 


Francis A. Pauche has been appoint- 
ed assistant bond manager at New Or- 
leans for American Auto. He is a grad- 
uate of Loyola of New Orleans and has 
been with National Surety. 


Gill Chubb Is Named 


Gill Chubb has been appointed spe- 
cial agent at Syracuse for Fire Associa- 
tion. He succeeds Donald A. Barnum. 


STOCKS 


By H. W. Cornelius, 
135 So. La Salle St., 
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Div Bid Asked 
Aetna Casualty ................ 3.00* 114 117 
Aetna Fire . 55 5612 
Aetna Life ....... : 772 79 
Agricultural q 31% 33 
American Alliance ....... 1.60 33 34 
American Equitable 1.50 31 32 
American Auto ...... 2.00 47 49 
American (N. J.) 1.10 25% 2612 
American Motorists ........ .40 12% Bid 
American Surety ............ 3.00 61 63 
ee 3342 3412 
Camden Fire 23% 24% 
Continental Casualty ... 2.50* 87 89 
Crum & Forster Com. .. 1.60 46 48 
eee OE 60 24 2542 
Fire Association _............... 3.00 65 67 
Fireman’s Fund 1.60 59 61 
Firemen’s (N. J.) ....:.cc00 26 27 
38 40 








Globe & Republic ... 1642 17% 
Great American Fire 36 3742 
Hartford Fire 153 155 
Hanover Fire 8 3914 41 
Home iN. Y.) ...... 0 41 42 
Ins. Co. of No. America’ 25* 89 91 
Maryland Casualty .......... 20 26 27 
Mass. Bonding 23 24 
National Casualty 5 28 Bid 
National Fire ........ ] 6442 66 
National Union ~— : 412 4212 
New Amsterdam Cas. .. 1.50 4342 45 
New Hampshire .............. 2.00 43 4412 
North River oven 1.20 28% 2912 
Ohio Casualty ..... 1.55° 61 64 
Phoenix, Conn. 3.40 97 99 
Prov. Wash. mn 1.50* 28 29 
St. Paul F. & M. -90* 3242 3342 
Security, Conn. 1.70* 3342 35 
Springfield F. & M. 2.00 4742 50 
Standard Accident . 1.60 45 46)2 
ND  ccteritncninscstivcnninns 14.00* 746 753 
U.S. F. & G 2.00 6212 64 
U. S. Fire 1.50* 3942 41 


‘sIncludes Extras. (jhe 
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N. Y. Dept. Still Favors 
Compulsory, Assigned Cases 


(CONTINUED FROM PAGE 3) 

etc. The department received 828 com- 
plaints in 1952 that involved casualty 
claims, of which 366 were upheld. It 
received 512 complaints relating to 
A. & H., of which 203 were upheld. Of 
24 fire-marine complaints about half 


were upheld. There were 214 com- 
plaints against producers for failing to 
pay return premiums to insured, of 
which 18 were upheld. 

Since 1943 annual net premiums writ- 
ten by stock casualty insurers have 
almost trebled, from $887 million to 
an estimated $2.8 billion in 1952. These 
figures for mutual companies showed 
a slightly higher rate of expansion, 
increasing from $311 million in 1942 
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A. & H. UNDERWRITER 
FOR AN OHIO MUTUAL 
CASUALTY COMPANY 


Progressive company, writing all forms of 
Accident & Health insurance, needs a qual- 
ified man, age 30 to 35 for home office 
position vacated by promotion. College ed- 
ucation and minimum of three years’ expe- 
rience required. An opportunity to grow 
with a growing company. Salary open. Give 
age, education and experience. Our em- 
ployees know of this ad. All replies treated 
confidentially. Address Box T-95, The Na- 
tional Underwriter Co., 175 West Jackson 
Blvd., Chicago 4, Illinois. 


CLAIM ADJUSTER 


Opportunity in Home Office for man ex- 
perienced in handling Casualty claims. 
When replying, please state age, educa- 
tion, experience and salary desired. 


Address: 
AMERICAN INDEMNITY CO. 
P. O. Box 1259 


Galveston, Texas 








CASUALTY CLAIM MANAGER 
Large multiple line insurance company requires 
services of experienced casualty claim manager 
for Chicago, Illinois claim department. Must 
be able to assume responsibility and capable 
of supervising large claim volume. Salary com- 
mensurate with ability. Our personnel know of 
this ad. In reply give qualification, age, and 
salary requirements. Write Box T-38, The Na- 
tional Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 





CLAIMS MANAGER 
FOR AN OHIO MUTUAL 
CASUALTY COMPANY 


Must have legal training, managerial and 
field adjusting experience. Salary open. 
Please give age, education and experience. 
Our employees know of this ad. Write to 
Box 159, c/o National Underwriters, 175 
Jackson Blvd., Chicago 4, Illinois. 











WANTED 


Large Casualty Company with home office in 
Chicago has need for man with Insurance ac- 
counting, statistical and office procedure expe- 
rience. 

lf you have equivalent and five or six years’ 
experience with feeling you cannot advance in 
your present position, this is an excellent oppor- 
tunity. Salary open. Address T-93, The National 
Underwriter Co., 175 W. Jackson Bivd., Chicago 
4, Ul. 








CLAIM DEPARTMENT 


We have opening in our organization for young 
man desirous of becoming Claim Adjuster. 
Willing to train. Must have at least high school 
education. 
Address: 

AMERICAN INDEMNITY COMPANY 
P. O. Box 1259 Galveston, Texas 








CASUALTY UNDERWRITING MANAGER 


Multiple line mutual company, home office in Mil- 
waukee, has need for casualty underwriting man- 
ager. Must be thoroughly experien in auto and 
general liability. Opportunity for developing under- 
writing standards and procedures and preparing 
agents’ manuals. In reply, outline experience, give 
age, education and salary desired. Address T-99, 
The National Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Ill. 


PRIVATE OFFICE AVAILABLE 


General agency located in Insurance Exchange 
Bidg., representing leading American stock 
companies, offers private office and underwrit- 
ing facilities to broker in exchange for nominal 
premium volume. Address T-88, The National 
Underwriter, 175 W. Jackson Blvd., Chicago 








CLAIM OFFICE ATTORNEY 


New York insurance lawyer with special and 
company experience in casualty, surety and fi- 
delity fields available for insurer requiring claim 
office attorney in the expanding Mid-Hudson 
area centered in Poughkeepsie, Duchess County, 
New York. Write—The National Underwriter Co., 
Account A Z, 99 John St., New York 38, N. Y. 








WANTED 
CASUALTY SPECIAL AGENT 


By old responsible Comaiy Company, Young 
Man with some casualty field and underwriting 
experience in Midwest operating from Des 
Moines. Right man can make excellent future 
for himself. Address P-48, The National Under- 
writer, 175 W. Jackson Bivd., Chicago 4, Iil. 














AGENCY SOLICITOR WANTED 


for a Florida agency. We have many leads for 
a top producer to work on. Drawing account 
and commission. An opportunity for a capable 
man to buy an interest in the agency. Send us 
your qualifications, they will be kept confiden- 
tial. Address 1-89, The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, III. 








ADJUSTER WANTED 


Fire and Inland Marine Adjuster by independ- 
ent office in Denver, Colorado area twenty-five 
ears. Give full particulars of experience and 
ackground, fraternal affiliations, etc. Will give 
right man opportunity to buy interest after 
thorough investigation. Address T-92, The Na- 
tional Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 


GENERAL MANAGER WANTED 
UNUSUAL OPPORTUNITY to manage old estab- 
lished agency located in large midwestern city. 
Must have thorough i, of Fire, Inland 
Marine and Casualty lines. mpensation will 
be commensurate with experience. Please write 
in detail. All communications will be kept con- 
fidential. Address 1-94, The National Under- 
writer Co., 175 W. Jackson Blvd., Chicago 4, Ill. 














COMPANY 
CONNECTIONS WANTED 


Wanted by Mutual general agency operating in 
Virginia and the Carolinas, now writing one and 
one-half million dollars volume, multiple lines, 
an additional casualty or multiple carrier facility. 
Either one or all three states. Ad T-91, The 
National Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 








WANTED 
A. & H. PRODUCER 
Unusual aopetany for accident & health pro- 
ducer to take management and executive office 
in a small accident & health insurance company 
in midwest. A nominal investment required but 
fully secured as to security. Address 1-97, The 
National Underwriter Co., 175 W. Jackson Blvd., 








Chicago 4, Ill. 





to $1.1 
states. 
Discussing fire and casualty uniform 
accounting, the report calls attention to 
one problem as it relates to rate mak- 
ing. The allocation of expenses incur- 
red because of two or more lines of 
business is a matter of importance. The 
simplest basis for such allocations 
probably is that using dollar volume 
of premiums. If all such joint expenses 
were apportioned in the same ratio as 
premiums, the expense of uniform ac- 
counting compliance would be very 
small. If, however, companies could 
comply with UA requirements only by 
instituting time study technics, the 
expense of compliance would be more. 


Frank Bell Stands Up for 


W. Va. Countersignature 


(CONTINUED FROM PAGE 1) 

big cities where local organizations 
have “full control of commission pay- 
ments.” 

He said in Chicago the West Virginia 
agents would have to have a non-res- 
ident broker’s license and prior to 1946 
Chicago Board members would allow 
a resident of Illinois 15% and a non- 
resident 10%. Since then a non-resi- 
dent has been allowed the same. 

In Boston a non-resident license is 
required and the country boy would 
have to join the local board and abide 
by the rules. Then, he would get 10 
or 15% commission. Mr. Bell said he 
believes it would take the country boy 
a year or two to get into board. 

In Philadelphia, a non-resident li- 
cense would be required but it would 
not be necessary to join the local 
board. The commission division is 50%. 
In Baltimore, a country boy would 
have to join the local board and would 
have full commission on _ residence 
business. He would have full broker- 
age at the same rate the agencies pay 
each other on risks located in Balti- 
more territory or on a Maryland cor- 
poration where financial control is 
outside of Maryland. If it is a Mary- 
land corporation, with financial con- 
trol in Maryland located in Baltimore 
territory, the country boy could get no 
commission at all. 

In Pittsburgh, the business would 
have to be placed with the local agent 
member and the country boy would get 
10% brokerage. In New York, if the 
country boy has a state license, he 


billion in 1952, the report 


would receive full brokerage commis- 
sion, which means 50% of the prevail- 
ling commission on the class. 

Mr. Beli told of an actual experi- 
ence: he said a member of his agency 
has a close friend that is an executive 
officer of a large industrial plant in a 
large eastern city. That man found the 
insurance was in bad shape and Mr. 
Bell’s agency proposed a survey and 
this was agreed to. The aid was re- 
cruited of a large agency complying 
with local rules. This agency said if 
the country boys did all the work, they 
would split commissions 50-50, or if 
the big city agent did the survey, they 
would keep 15% and give the country 
boys 10%. That was agreeable and was 
in accordance with the arrangement 
worked out a number of years ago with 
the companies by N.A.I.A. whereby 
overhead writing was not permitted. 
He said he fears N.A.I.A. and the state 
groups are permitting this agreement 
as to overhead writing to die. 

During the past year large contracts 
were awarded by West Virginia Turn- 
pike Commission mostly to out of state 
contractors. The total was $40 million 
or $50 million. He expressed the belief 
that 95% of the commissions on these 
bonds went to out-of-state brokers 
while the countersigning agents got 
$50 fees. The same out-of-state brokers 
would not let the country boys off 
nearly so easily in their areas. 

The non-resident agents and brokers 
handling large lines in West Virginia 
he said, are driving hard from all 
angles to have a free hand and full 
commission no matter where the poli- 
cy is issued, “but in my opinion, they 
cannot expect to accomplish much in 
erasing the evils they claim exist. ..so 
long as they approach the subject with 
unclean hands.” Many companies are 
aiding and abetting these large pro- 
ducers. He said that the local agents 
are entitled to better cooperation than 
that. 


Boardman to G't American 

Henry P. Boardman, San Antonio, 
special agent of Loyalty group, has re- 
signed to become special agent of Great 
American at Houston. 


Chairman Frank D. Layton and 
Vice-presidents O. A. Ogden and T. A. 
Long of National of Hartford are vis- 
iting the western department at Chi- 
cago this week. 








Companies’ First Six Months Results 























Increase or 


Decrease in Premiums Premiums, 
Assets Surplus Surplus First Six First Six 
June 30 June 30 from Dec. 31 Months 1953 Months 1952 
$ $ $ $ $ 
PN SPIO dacstkceicscaversencomes 12,384,019 4,816,854 446,791 585,353 465,111 
American... 49,605,514 48,595,109 —3,948,569 41,401,117 41,329,116 
American Auto. ...... 83,526,916 27,702,885 4,429,831 28,073,837 25,044,052 
American Auto. Fire .......... 1,101,180 8,272,821 246,380 8,697,579 7,789,442 
Associated Indemnity ....... 20,142,845 8,191,551 —37,995 4,822,673 5,298,210 
Atlantic Mutual 659 —552,612 10,533,855 10,315,808 
Baloise Marine 1,278,074 48,776 185,978 168,485 
Bankers Indemnity 8,007,931 8,002,119 =i“‘(‘“SMncintintans =| eeiabisesia 
Bankers & Shipper: 17,018,081 6,665,075 —433,214 4,581,404 3,836,607 
Beneficial Fire . 926,855 822,078 22,094 156,756 230,136 
Birmingham Fir 7,546,584 2,410,393 —123,743 1,803,946 1,564,657 
Centennial _...... 13,716,094 4,221,022 —118,552 2,818,078 2,779,390 
Central Mutual, 34,888,387 10,362,935 230,138 9,619,169 9,544,824 
Employers Fire ... 22,377,845 555,422 94,296 6,762,341 6,572,016 
ee 2,511,939 1,145,940 —114,159 8,401 515,310 
Fidelity & Deposit . 55,261,736 28,633,500 48,728 8,539,890 9,213,699 
General Accident ....... ..103,168,552 31,169,760 —2,025,927 32,314,544 27,458,572 
Grain Dealers Mut. ............. 19,473,031 5,878,797 —146,925 7,053,686 6,366,953 
Hawkeye-Security —............. 7,641,364 2,015,055 —58,645 3,016,309 2,671,903 
UE  “eeuaindhstishisicaennnnserion 11,087,702 4,475,157 —257,427 927, 2,451,166 
Liberty Mutual 328,306,326 47,591,235 1,373,930 128,179,031 107,162,911 
London & Lancashire ....... 15,183,108 3,291,509 24,282 5,219,858 ,909,1 
TRUER GH iitteiecticcticns 16,641,516 7,233,425 —172,074 7,755,641 8,024,237 
National Union Fire ........ 53,499,165 15,485,160 —1,088,629 13,833,897 14,081,910 
Natl. Union Indemnity ....... 5,302,077 2,522,942 442,716 1,027,779 1,217,476 
New Zealand ......cccceccsseeseeee 13,170,312 5,192,777 —241,342 2,846,744 2,923,645 
Sy ee. 49,935,719 12,538,015 232, 22,992,72: 19,076,593 
Pacific Employers 28,579,642 4,711,739 330,478 11,147,536 9,239,519 
PACHEC FITC crccceescsccennee 21,279,669 320 3, §,217,711 4,369,471! 
Pacific Natl. Fire 40,536,148 16,297,357 —1,419,003 840, 7,702,202 
Paramount Fire ou... »936, 350,719 16, 1,338,731 1,817,405 
ee 22,164,246 7,285 —183,083 381, 367, 
South British ,234 2,040,810 308,708 395,463 424,975 
Stuyvesant ......... 9,434,754 2,080,794 64,129 4,569,851 2,716,038 
Virginia Surety 3,285,947 156 40,626 892,983 310 
West American ce 3,445, 1,579,811 72,386 1,072,934 936,231 
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Li Dk 22 & 24. GROVER CLEVELAND 
It Happened While He Was President 






GROVER CLEVELAND ‘Twenty-second @ THE STATUE OF LIBERTY 


and Twenty-fourth President; only was dedicated in 1886. 
President to serve second term after 

being defeated for re-election after first 

term. Born March 18, 1837; died June 24, @ 


SCOCCO COLELLO LEO OCOS OOOO 
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THE FIRST CAMERA 


to be used by hand was made in 1888. clutch-driven was invented. 
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AGENTS ARE MAKING HISTORY... 


. when they join Hawkeye-Security and Industrial. They know that these 
two companies do everything possible to help them build volume. They can 
depend upon Hawkeye-Security and Industrial to provide prompt settlement 


... every sales aid ... and skilled field representatives to work closely with 
them at all times. 
HAWKEYE = SECURITY 


INSURANCE CO. 
INDUSTRIAL INSURANCE CO. 


Des Moines, lowa 




















MicGewan AcENcy 


175 West Jackson Boulevard 
WaAbash 2-3033—Chicago 4, Ill. 


Correspondents of 


Lloyd’s, London 


THESE ARE SOME OF THE CLASSES OF 
INSURANCE IN WHICH WE SPECIALIZE. 
CAN WE HELP YOU? 


FIRE, THEFT & COLLISION 
MOTOR TRUCK CARGO 
LIQUOR LIABILITY 
XQ PUBLIC LIABILITY QQ 


MALPRACTICE . -\\\> 
FIRE, roy gy 
























Before 1858 about the only thing a pencil user could do 
when he made mistakes was cross them out or tear up the paper— 
better still, not make any mistakes. It was in March of 
that year Hyman L. Lipman of Philadelphia figured one end of 
the pencil could cancel out the mistakes of the other end. 
Lipman improved on the pencil then being manufactured, 
a very thin, unpolished piece of cedar incasing a square lead. 
He grooved one end into which he glued a piece of 
rubber . . . the first pencil with an attached eraser. 
Five years before Lipman removed the mental strain from 
pencil wielders The Saint Paul Companies were chartered—100 
years ago this year. Through these many years we have 
constantly developed and im- 
proved coverages to fit chang- 
ing insurance needs. . . so 
that you can offer your 
assureds the most up-to-date, 
complete coverages possible. 


Members, 
American Foreign Insurance Association, 
offering world-wide insurance facilities. 


HOME OFFICE 
111 W. Fifth St. 
St. Paul 2, Minn. 


PACIFIC DEPT. 
Mills Building 
San Francisco 4% 


: cS EASTERN DEPT. 
ro 90 John Street 
P New York 38, N. Y. 




















RECOGNIZED AUTHORITIES ON 
VALUATIONS—INDUSTRIAL 
COMMERCIAL — RESIDENTIAL 


SINCE 1910 









Branch Offices cee : 


in all pl 
THE |LOYD-| HOMAS co. 
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An advertisement similar to this appearsin SATURDAY EVENING POST, January 17 
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* Washington Delivering his Inaugural Address” — April 30,1789, 
in the old City Hall, New York. Painted by T. H. Matteson 


Inauguration - 1789 


When Washington took the oath as our first President, the United 
States was faced with the perils and uncertainties usual to a new 
nation, as well as the fact that our form of government—a feder- 
ation of largely independent states—was an untried experiment, 
the lasting qualities of which many held in doubt. 

As everyone now knows, the venture succeeded, and the country 
grew and prospered with the ensuing years. This result was not 
accidental. It was the outgrowth of work, sacrifice, careful plan- 
ning, and conservation of resources. In this period of growth 
and expansion, the business of capital stock insurance played an 
important part. 

The Great American Group of Insurance Companies takes pride 
in the knowledge that for 81 years of our republic’s history, it has, 
with the assistance of agents and brokers, contributed to our 
nation’s well-being and security. 











Great American Group 


GREAT AMERICAN + GREAT AMERICAN INDEMNITY + AMERICAN ALLIANCE + AMERICAN NATIONAL + DETROIT FIRE & MARINE + MASSACHUSETTS FIRE & MARINE + ROCHESTER AMERICAN 
WORLD-WIDE FACILITIES FOR PRACTICALLY ALL FORMS OF INSURANCE EXCEPT LIFE 





